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Par�culars(INR Cr) FY17A FY18A FY19E FY20E FY21E
Net Sales 169.7 192.6 239.9 341.6 410.3

Growth 4.7% 13.5% 24.6% 42.4% 20.1%

EBITDA 28.9 41.3 50.3 83.3 111.1

EBITDA Margin (%) 17.0% 21.5% 21.0% 24.4% 27.1%

Net Profit 16.3 30.0 45.4 74.5 98.9

Net Profit Margin (%) 9.6% 15.6% 18.9% 21.8% 24.1%

EPS 10.18      15.79      23.91       39.18      52.05

BVPS 189.41

    
293.71

    
272.31

    
312.02

   
366.17

P/E(x) 47.7

        

25.9

        

20.3

        

12.4

       

9.3

P/BV(x) 2.6

          

1.7

          

1.8

          

1.6

         

1.3

EV/EBITDA(x) 10.3 21.3 17.5 10.6 7.9

ROAE(%) 5.4% 6.4% 8.8% 12.6% 14.2%

ROACE(%) 8.1% 8.4% 9.7% 13.6% 15.4%
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Market cap (INR Cr.) 
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Face Value (INR)  

Dividend Yield(%) 

TTM P/E (x)

Industry P/E (x)

Debt/Equity (FY18) 

Avg. Daily Volume (NSE)/1yr. 

Beta vs. Sensex  

52 Week High/ Low (INR) 

Nath Bio-Genes (I) Ltd: On the cusp of growth

We ini�ate coverage on Nath Bio-Genes(I) Ltd (NBL) with a Strong 
Buy ra�ng. NBL is an R&D driven company engaged in the business 
of produc�on, processing, and marke�ng of hybrid and 
gene�cally modified (GM) seeds. The company has sowed the 
seeds of R&D and is now focusing on marke�ng and distribu�on to 
achieve the desired heights. It has also raised INR136 Crore 
through QIP and has repaid its outstanding loans. We believe 
these holis�c approach would  add  vigor to the company's 
performance and help it grab a decent market share in the Indian 
seed Industry. 

Investment Ra�onale Highlights  
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Sector: Agriculture

Valua�on:  The company is now at an Inflec�on Point where it has 
superior products in its basket and is ready to market it. The 
company has a strong pipeline in each of the ver�cals for the next 
3-4 years, with this we believe that strong marke�ng and 
distribu�on network will drive revenue. Considering this, we 
value the company on the basis of weighted average of P/E and 
EV/EBITDA and arrive at a Price Target of INR759. 

Nath Bio-Genes (I) Ltd

491

759

55

Strong Buy

Presence across the value chain

Produc�on adheres to stringent quality parameters

Strong Research & Development

Balanced & diversified products por�olio

Focus on marke�ng and distribu�on

Pan India presence

Added the best talents from the Indian seed Industry

QIP capital will aid the company in reducing debt and 

in improving working capital

Pledged shares released by ARCIL

Exhibit 1: Financial Performance at a glance (Standalone)

Source: Company Data, ACE Equity & SMIFS Research  
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Nath Bio-Genes (I) Ltd

Investment Ra�onale 

Presence across the value chain

COMPANY 
PRODUCTION 

CONTRACT 
GROWERS 

DEALERS DISTRIBUTORS STOCKISTS 

TESTING PROCESSING DISTRIBUTION

GERMPLASM BREEDING PRODUCT DEVELOPMENT

FARMERS 

Source: Company Data

Produc�on adheres to stringent quality parameters

The Company currently has 10 produc�on centres and 2 processing 
centres in 7 states out of which the processing centre land in 
Aurangabad is owned by them. At produc�on stage, the company 
ensures quality assurance by conduc�ng regular on-site field visits. 
They ensure regular agro-cul�va�on prac�ces to maintain assured 
quality like ensuring proper plant spacing, irriga�on, fer�ga�on, 
weeding and adequate insec�cidal sprays.

Further, the produc�on is also tested for quality parameters like 
germina�on and grow-out test (GOT Test) and ELISA tes�ng for 
co�on which is done at their laboratory in Aurangabad processing 
centre.
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Nath Bio-Genes (I) Ltd

CONTRACT 

ADVANCE
(As per Contract) 

ISSUE OF 
FOUNDATION SEEDS 

AGRICULTURE 
OPERATIONS  

PAYMENT FOR 
SEED 

RECEIVED

COMMERCIAL SEEDS 
PRODUCTION RECEIVED 

TESTING 

BASIC TEST 
(MOISTURE & APPEARANCE)

QUALITY TESTING 

PROCESSING
FINAL 

ADJUSTMENT 
(PAYMENT)

REMNANT 
SALES 

PACKING 

DISPATCH TO 
MARKET FOR SALES 

SALE TO 
DISTRIBUTORS 

SALES TO 
FARMER 

FULL & FINAL ON 
REJECTION BASIS 

Seed Produc�on and processing process  

Source: Company Data
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Nath Bio-Genes (I) Ltd

Strong Research & Development 

The seed industry is intensely research-oriented, where it is typical 
for a new trait to be developed over a number of years. The 
company has undergone major scien�fic upgrada�on, during the 
last one-decade or so. Advance breeding strategies, with novel 
gene�c resources, gene pyramiding with molecular-aided gene 
tracking systems, and extensive tes�ng of gene�c stocks, breeding 
lines and hybrids derived thereof, are genera�ng a range of 
predetermined designer products. 

NBL has always believed in original research and over 4 decades of 
existence, company has created a valuable library of 18,925 
germplasms. In addi�on to this, the company has affilia�ons and 
research alliances with several research ins�tutes world over for 
various crops. 

NBL has built a strong research team of agricultural scien�sts and 
breeders led by Dr. Raina. The company has set up 18 sta�ons for 
evalua�ng research products across agroclima�c zones and has a 
dedicated team of research scien�sts working on each crop. The 
company is focusing not only on making high yields seeds, but also 
on crea�ng seed embedded technologies to protect against 
specific bio�c / abio�c stressors.

The Company has well established seed tes�ng laboratory at 
Aurangabad and 250 acres of land in Aurangabad & Telangana for 
R&D, Grow out test and Produc�on of breeder and founda�on 
seed. 

Company is also working closely with number of na�onal / 
interna�onal research ins�tu�ons.

Na�onal Research Center on Biotechnology (IARI) Pusa 
Campus, Delhi

Interna�onal Crops Research Ins�tute for the Semi-Arid Tropics 
(ICRISAT), Hyderabad

Interna�onal Rice Research Ins�tute (IRRI)

Interna�onal Maize and Wheat Improvement Center 
(CIMMYT), Mexico

Biocentury Transgenes Corpora�on (China) Ltd

Na�onal Engineering and Technology Research Center for 
Semi-Arid Agriculture, Shijiazhuang, China

With 4 decades of 
existence, company has 

created a valuable library of 
18,925 germplasms

Company is also 
working closely with number 

of na�onal / interna�onal 
research ins�tu�ons.
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Nath Bio-Genes (I) Ltd

Yuanlongping Interna�onal Hybrid Rice Development Co. Ltd., 
Changsha, Hunan, China

Na�onal Key Laboratory of Crop Gene�c Improvement, 
Na�onal Center of Plant Gene Research, Huazhong Agricultural 
University, Wuhan China and AVRDC Taiwan.

The company has entered into an agreement with Interna�onal 
Crops Research Ins�tute for the Semi-Arid Tropics (ICRISAT) for 
transfer of breeding material whereby our Company procures 
breeding material from ICRISAT for further product development.

The company has also entered into an MOU with Global Transgenes 
Limited, our Associate Company, for use of Bollgard II technology 
which is used for gene�c modifica�on of co�on seeds.

Balanced & Diversified Products Por�olio

The company de-risked the por�olio from dependence on a single 
product by op�ng for value-added and high-margin offerings. Its 
products por�olio ranges from field crops, vegetable crops to micro 
nutrient supplements. Its cereals range includes maize, paddy, 
pearl millet, wheat and jowar. It also offers fiber and oils seeds, 
such as co�on, mustard and sunflower. Its nutri�onal supplements 
include Win-Chi-Win and Bio-Energy. Its vegetable crop range 
includes chilli, okra, tomato, bo�le gourd, bi�er gourd, cucumber 
and coriander.

NATH BIO-GENES (I) LTD.

BT COTTON 

Rainfed

Irrigated 

Universal 

CLCV Resistant 

Drought Resistant  

CEREALS 

Paddy

Maize

Pearl Millet

Wheat 

Sorghum

OIL SEEDS 

Mustard

Sun Flower  

VEGETABLES

Tomato 

Okra

Chilli

Gourds 

Brinjal 

PNS

Win-Chi-Win
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Nath Bio-Genes (I) Ltd

NBL is mainly focusing on crops like co�on, paddy and vegetable 
seeds like Okra and Tomato and is aiming to establish Industry's 
leading products under these categories. It is building an alliance 
with prominent interna�onal research ins�tu�ons in India, China 
and Philippines for further research in co�on, paddy and vegetable 
hybrids.
 
Co�on: In co�on, the company has created products such as NBC-
102 and NBC-1022 that requires no spray, no irriga�on and gives 
assured yield–resul�ng in a higher farmer profit per acre across 
climate cycles. These products are expected to drive growth and 
the share of co�on in total revenue is expected to increase sizably 
over the next 2-3 years. NBL's new co�on hybrids NBC 1111 BG II 
and NBC 1103 BG II is ranked first and third in South zone and third 
and first in Central zone respec�vely, in the trials conducted under 
the supervision of ICAR for the year 2017-18. This strengthens our 
believe that co�on is going to become a key contributor to the 
revenue of the company going ahead. Currently, co�on's 
contribu�on is 20% and we expect in the next 2-3 years the 
contribu�on is likely to increase to 40%. This would help garner 
market share. The company is aiming for 12-15% market share in 
co�on seeds by 2023.

Paddy: A�er co�on, Paddy is another strong opportunity. Since the 
company is increasing their focus on co�on the contribu�on of 
paddy is going to come down in the years to come. However, this 
crop will s�ll remain a sweet spot for the company as there is a huge 
demand for the company's paddy products. Currently, paddy 
contributes 41% and the ra�o is likely to stabilize at around 26-28% 
in next 2-3 years' �me. Paddy market is s�ll in its budding stage in 
India with only ~ 10% penetra�on, thus it poses a significant 
opportunity for growth. Under this category, products like Gajab, 
Super Duper, Ford 140 and Tehelka has been well accepted in the 
market and are likely to penetrate further. The company has also 
collaborated with Interna�onal Rice Research Ins�tute (IRRI), 
Philippines for rice development.

Vegetables: NBL's vegetable seeds are also gaining acceptance and 
the revenue from this segment is expected to triple in the next 
three years. The contribu�on to the overall revenue is also going to 
increase to 13% in FY19 from the previous 8%. The company 
witnessed strong growth in demand in the current financial year for 
Okra, Tomato and Chilli seeds.

The company with these products is planning to take the leadership 
posi�ons in the Seed Industry. These products are likely to witness 
strong volume and subsequent revenue growth, margin expansion, 
and would ul�mately result in surge of bo�om-line.

Co�on to remain a key revenue driver followed by paddy 
and vegetables

Exhibit 2: Revenue Mix 

Nath’s new co�on 
hybrids ranked in the Top 3 in  
South and Central zone in the 

trials conducted under the 
supervision of ICAR for the 

year 2017-18.

Nath Bio's vegetable 
seeds are also gaining 

acceptance and the revenue 
from this segment is expected 

to triple in the next 
three years.

Source: Company Data & SMIFS Research 

17% 21% 21% 25%
33% 36%

38%
39% 41% 35%

33%
31%

9%
7%

8% 13%
13% 12%

35% 33% 30% 27%
21% 20%

0%

10%

20%

30%

40%

50%

60%

70%

80%

90%

100%

FY16 FY17 FY18 FY19E FY20E FY21E

Co�on Paddy Vegetables Others



Other Crops 

Mustard: Company's products are widely acknowledged for their 
leadership in the yellow mustard category. Company is harnessing 
its brand equity in yellow mustard in black / brown mustard, where 
the market size is significantly higher. The company is also working 
on hybrids in mustard focusing on improving oil content and 
improving resistance.

Pearl Millet (Bajra): It is a regional crop, focused largely at the state 
of Rajasthan, and a minor contributor in the company's revenue. 
Company's products are well accepted in the target market and 
with new product introduc�on with enhanced yields, draught 
resistance and superior resistance, the company is hopeful of gains 
in market share.

Other Cereal Crops: The Company is also into another cereal crop 
like Maize, Wheat, Jowar etc. each crop has a poten�al to be a chart 
buster. Currently, these crops add a minor contribu�on to the sales, 
but company's research efforts are on to take each crop to its 
deserved height.

Crop Supplement: Win-chi-win is a bio growth enhancer for 
cereals, vegetable crops, fruits, etc. In order to diversify their 
product por�olio, the company forayed into the trading of this 
[product. It is a promising product and we believe that there is a 
large market for this product and market size is manifold and is yet 
to be tapped. Nath Bio has also  introduced “Bio-energy” and 
organic natural nutri�onal supplement recommended for both soil 
as well as foliar spray.
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Nath Bio-Genes (I) Ltd

Product Category Product Name Key Features with advantages

Co�on NBC-102

Co�on NBC 1022

Paddy Ghazab

Paddy Super Duper

Paddy

Co�on

It is an early to medium maturity (140-150 days) product. This is a low input management 
product which is ideal for rain-fed condi�ons and has superior tolerance to dehydra�on 
stress. It has an enhanced resistance to sucking pests which facilitates convenient picking 
due to synchronized maturity. The product has a be�er volume-weight with lower physical 
dropping and para-wilt effects which results in a superior and assured yield.

It is a full maturity (170-180 days) product. This is a high-input management product ideal for 
irriga�on condi�ons. It has high tolerance to sucking pests thereby being a very high yield 
product with highest bolls bearing hybrid all over. It has an excellent boll opening and easy 
picking convenience with con�nuous flowering and good rejuvena�on.

It is a medium maturity (120-125 days) product. This product is a new concept in hybrid 
rice (Gen 3 product). It has a high-test weight (27-28 gm/1000 grains).

It is an early maturity dura�on (110-115 days) product with very high grain fer�lity (95-98 %). 
The product shows disease-free expression in addi�on to high yield poten�al. The product is 
also recommended for industrial use.

Exhibit 3: Main Products with brief descrip�on
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Nath Bio-Genes (I) Ltd

Maize NMH 1008

Pearl Millet NBH 1717

Pearl Millet NBBH 1188

Tomato NTH 1894

Okra NOH-05

Chilli

Other Products 

NCH-886

Other Field Crops

Vegetables

It  is a medium late maturity (110-115 days) product. This is a single cross full season maize 
hybrid with consistent high yield. It has a uniform plant height & low cob placement resul�ng 
in wider adaptability. This is suitable for both Kharif & Rabi seasons and has a high shelling 
percent (approximately 82%).

It is an early maturity (74-78 days) product. It is an a�rac�ve plant type with medium height, 
non-lodging and is suitable for late plan�ng, in case of delayed rainfall situa�on. This has a 
high degree of panicle compactness. The product has shiny grey grains (stay green) with good 
quality fodder a�er grain harves�ng.

It is the tallest Pearl Millet hybrid which is non-lodging in nature. It has long thick highly 
compact earheads with bold and shiny light grey grains. The product is also tolerant to      
mid-season droughts.

It is a regular maturity (50-55 days) product having 80-110 gm weight. The product has a high 
level of resistance to TYLCV disease thereby resul�ng in high yield. It is suitable for long-
distance transporta�on and has an excellent rejuvena�on capacity. Hence it is suitable for 
rabi and summer cul�va�on with wider adaptability.

It has an easy fruit visibility for harves�ng. The product has lower incidence of sucking pest 
a�ack and is very efficient for pes�cide spraying. It has a high tolerance to YVMV whereas it is 
also moderately tolerant to ELCV, hence resul�ng in good yield.

It is a product with good vigor and branching. It has an a�rac�ve green fruit color and good 
pungency. It also has a heavy fruit bearing. The fruit is very a�rac�ve with high yield.

Crop Supplement 
Win-Chi-Win 

(WCW): 

WCW is a unique product that increases the enzyma�c ac�vity in the plant resul�ng in good 
metabolic process. It is seen to enhance the yield by over 50%, and also protects against 
diseases.  It enhances resistance against Stress & Cold and also degrades the pes�cides 
residue in plants.

Mr Madhav Dhande, a veteran in seeds marke�ng has joined the 
company with over four decades of experience to head its marke�ng 
ini�a�ve. He is rejuvena�ng the sales team and bringing in fresh new 
talent at different levels in the marke�ng set up of the company. 
Over the past 12-18 months, the company has taken various steps to 
strengthen its marke�ng func�on – 
 

Focused on performance of distributors.

Targeted marke�ng, instead of selling. 

Created separate teams for field crops and vegetable marke�ng.

Improved co-ordina�on between marke�ng, research and 
produc�on.

Increased number of Branches & Depots.

Made extensive demonstra�on and field displays .

Created a ra�ng mechanism for distributors and focusing on the 

performing and good poten�al distributors.

Increased network of Nath Farm Advisors.

Focused on Patent / Trademark registra�on and IT integra�on.

Focus on Marke�ng and Distribu�on 

Exhibit 4: Selling & Distribu�on 
Expenses

Selling & Distribu�on Expenses (INR Cr.) 

Projected Selling & Distribu�on Expenses(INR Cr.)
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Nath Bio-Genes (I) Ltd

Pan India Presence
NBL has a Pan India presence for sales through an extensive 
network of distributors. The Company has approximate 30,000 
acres of area under seed produc�on and has a network of over 
15,000 farmers for growing seeds. It has over 20 RRTS in different 
agro-clima�c zones for research demonstra�on and evalua�on. It 
also has over 450 Nath Farm Advisors to provide a�er sales service.

They have 16 branch offices and approximately 1,265 distributors 
as on December 2017. They have 12 strategically located 
distribu�on and storage facili�es (including condi�oned storage 
facili�es) that help them meet the varying requirements of their 
customers in 16 states of India. The Pan- India supply chain allows 
them to effec�vely manage their inventory and provides flexibility 
and access to a number of produc�on, processing and storage 
facili�es.

NBL has SAP-based enterprise resource planning system ("ERP") 
and integrates barcode tracking to monitor the movement of their 
products and sales returns for be�er inventory management. They 
are also pilo�ng the use of mobile applica�ons in managing their  
inventory and logis�cs, supply chain and sales and distribu�on 
opera�ons, as well as in their farm advisory services.

The company is currently expor�ng hybrid corn, hybrid millet, grain 
sorghum, forage sorghum, hybrid paddy, hybrid co�on, and 
different types of vegetable seeds to countries such as Pakistan, 
Bangladesh, Nepal, Bhutan, Kenya, Egypt, Saudi Arabia, and 
Myanmar. 

The company has been exploring opportuni�es for marke�ng in 
SAARC countries of its exis�n g products where soil and agro-
climate condi�on are similar. Also the company has set up offices 
and trial sta�ons at East African Countries. It has also conducted 
and supported trails in East Africa for 2-4 years and developed 
tailor crops.    

Venture into Philippines:
NBL is the only company to receive approval for Fusion Bt co�on 
seeds from Philippines.

Invested considerable �me, effort and resources in 
comprehending the Philippines agro-clima�c condi�ons.

Developed proprietary co�on hybrid seeds, imbedded 
with its own Fusion BT technology to rejuvenate Philippines's 
co�on crop cul�va�on.

Presence in Overseas Markets

Nath has 16 branch 
offices and approximately 

1,265 distributors as 
on December 2017

NBL is the only 
company to receive 

approval for Fusion Bt co�on 
seeds from Philippines
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Nath Bio-Genes (I) Ltd

Co�on hybrids reported yields much higher than the available 
alterna�ve.

Now Fusion BT on the verge of commercialisa�on which would 
enhance revenues.

Considering such efforts, we can expect exports to grow 
significantly in future.
      

Source: Company Data



NBL has heavily invested in employing best talents from various 
research labs both Govt. as well as private for field research, 
marke�ng, produc�on and Interna�onal business development. It 
has hired key personnel from research labs of renowned 
companies such as Monsanto, JK Agri, Kaveri Seeds, Bayer, 
Syngenta, etc. It has also enhanced their management strength by 
bringing the enthusias�c veterans of the industry.

The company has hired over 30 professionals in the last 6 months 
which includes some renowned names from the Industry like Shri 
Venkatesh N Kulkarni who joined the company as Vice President for 
R&D and Interna�onal Business Development, Mr Anil Vidyadara 
joined as the produc�on Lead and Mr Binit Kumar Singh as 
Vegetable Marke�ng Lead under Mr Madhav Dhande.

This is a major development for the company as a talented human 
resource is pivot to the success of seed companies.  With their rich 
exper�se, the company would be able to scale up their produc�on 
and would also be able to come out with be�er seed technologies 
and grab a decent share of this market.

 Added the best talents from the Indian seed Industry

The company has 
hired over 30 professionals 

in the last 6 months 
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NBL raised INR136 Crore of capital through QIP in January 2018. A 
part of the capital is used to reduce the debt and the remaining was 
used to ease working capital. In order to grow, this fund will help 
the company to strengthen its marke�ng network and to bring in 
be�er technology. This would also help the company grow at a �me 
when it is planning to increase its market share.

However, the raised capital has increased the shareholder's fund 
and thus impacted the return ra�os. But the company's new basket 
of products would propel margin expansion and the ra�os are likely 
to strengthen going ahead.

QIP capital will aid the company in reducing debt and 
in improving working capital

Previously, NBL's promoters had pledged 6,511,287 equity shares 
aggrega�ng to 83.96% of the total equity shares held by them in the 
company.  Out of the total equity shares pledged, 1,941,000 equity 
shares aggrega�ng to 25.03% of the total equity shares held by the 
promoters have been pledged by them in favour of their lenders, as 
a security for the loan provided to their company. The shares were 
pledged with a financial ins�tu�on (ARCIL). 

Lately the company's promoters repaid their outstanding loan 
which made ARCIL release the en�re pledge of 1,941,000 shares 
back to the promoters. This is a posi�ve development not only for 
the company but for the en�re group of companies.

Pledged shares released by ARCIL

NBL raised
 INR136 Crore of capital 

through QIP in 
January 2018. 

Exhibit 5: Employee Benefit Expenses

Employee Benefit Expenses (INR Cr.)

Projected Employee Benefit Expenses (INR Cr.)
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Company Overview 

NBL is engaged in the business of Produc�on, Processing, and 
Marke�ng of Hybrid and Gene�cally Modified (GM) Seeds. The 
Company's segments include agricultural ac�vi�es (seed 
produc�on) and trading ac�vi�es. The Company has products 
ranging from Field crops, Vegetable crops to Micro Nutrient 
Supplements. Its major Processing Plants are situated at 
Aurangabad, and Munipalli, Nizamabad (TG). The Company has 
approximately 30,000 acres of area under seed produc�on and has 
a network of over 15,000 farmers for growing seeds. It has a Pan 
India presence for sales through an extensive network of  
distributors

Nath Bio's Journey of Growth

 Incorporated as a private limited company in October.1980

II.  The Company through its R & D Department has developed and launched Hybrid Rice for sale for the first �me in the Country. 
II.  Entered into Floriculture.
III. Developed an Eco friendly bio-pes�cide based on Neem and is in the process of marke�ng the same under the brand name 
     “NEEMNATH”.

I.   The Company has been awarded with ISO 9001 for excellence in opera�ons.
II.  The Company also entered Paddy and Sunflower markets with new hybrids for the first �me
III. The Company has also been awarded with the pres�gious “Vasantrao Naik Prathisthan Award” for its contribu�on for 
      enhancing Agricultural Produc�vity.

I.   The Company researched Co�on hybrid “KASHINATH” was released & no�fied at Na�onal level by Central Seed 
     Commi�ee of the Government.
II.  The Company researched Forage Sorghum hybrid “NATHCHARI 905” has also been recommended for release & 
     no�fica�on at Na�onal Level by ICAR.
III. It released two new hybrids in Co�on & Sorghum and One new hybrid in Sunflower, Maize, Soyabean and Pigeon pea.

I.  The Company researched product mustard “NATH SONA 212” was released at Na�onal level.
II. The Company also released a new variety of Hybrid Paddy. A new product in Wheat “MOHAN WONDER” was also 
     well accepted in the Market.

Released over 25 hybrids for paddy, wheat, mustard and co�on during last 3 years.

1995

1996

1997

1998

1999

2000 

2011

2014

2015

2017

 Bollgard II technology acquired for Co�on products

The Company was listed in BSE and NSE

 Company expands into Plant Nutrient Supplement, a wonder product.

Raised INR136.5 Crore through QIP. 

I.  It collaborated with Royal Sluis, Holland, for joint research, produc�on and marke�ng of hybrid 
    vegetable seeds.
II. Merging with Nath Biotechnologies with Nath Seeds and change its name to Nath Biotech and Seeds 
     Company.
III. Launched a wheat variety called Dry Wonder in Madhya Pradesh.

Nath Bio-Genes (I) Ltd
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Nath Bio-Genes (I) Ltd

Name Designa�on Details

Mr. Nandkishor Kagliwal Chairman (Promoter)

Mr. Sa�sh Kagliwal Managing Director (Promoter)

Mr. Devinder Khurana Chief Financial Officer

Mr. Madhav A. Dhande Business Lead

Dr. Sa�sh Raina

Head of Research and 

Development (Field Crops & 

Co�on)

Dr. Ish Kumar
Head of Research and 

Development (Paddy)

Dr. Chandra Pathak
Head of Research and 

Development (Vegetable)

Mr. Samadullah Baig Interna�onal Business

Exhibit 6: Key Management Personnel  

Mr. Nandkishor Kagliwal is the founder chairman of the Nath Group. He 
was the President of Maharashtra Economic Development Council 
(MEDC) and also served as a member of Maharashtra’s planning board and 
western regional council of Industrial Development Bank of India (IDBI).

Mr. Sa�sh Kagliwal is the Managing Director of the NBL. He is also the 
trustee of Nath Agro Research Founda�on, an ins�tute doing fundamental 
research in several crops. He is a Management Post Graduate and has 
studied at BITS, Pilani. He has been ac�vely involved in the agri sector for 
over two decades.

He has been associated with the company since August 1, 1996 and was 
elevated to his current posi�on on May 30, 2015. He is a cer�fied associate 
of the Indian ins�tute of Bankers and accredited as a chartered financial 
analysts by the Ins�tute of Chartered Financial Analysts of India. He looks 
a�er the financial affairs of the company. He has prior experience with 
State Bank of India. 

He is one of the foremost names in the marke�ng of agro inputs and has a 
rich experience of 43 years working for numerous renowned MNCs & 
Indian Seed companies. He has been associated with the Company since 
July 28, 2016 and was elevated to his current posi�on on December 16, 
2017 being responsible for looking a�er marke�ng strategies of the 
Company. He holds Master of Science in Entomology from PKV Akola 
University. Prior to joining the company, he was associated with 
Krishidhan Seeds Private limited.

He has been associated with the Company since September 1, 2004. He 
holds a Ph.D. in Botany from Agra University. He is a fellow of the Indian 
Na�onal Science Academy and Na�onal Academy of Agricultural Sciences. 
Prior to joining the company, he was a professor with Na�onal Research 
center on Plant Biotechnology, New Delhi and was also associated with 
Interna�onal Rice Research Ins�tute, Philippines.

He has been associated with our Company since August 16, 2017 and is 
responsible for research and development for the paddy sector of the 
Company including overseeing research, breeding of paddy, corn, pearl 
millet, wheat and mustard. He holds a Bachelor’s degree in science 
(agricultural and animal husbandry) from Punjab Agricultural University 
and a master’s degree in science from Punjab Agricultural University as 
well as a Ph.D in philosophy from Punjab Agricultural University. Prior to  
this company, he has associated with Rasi Seeds (P) Limited.

He has been associated with our Company since January 1, 2017. He is an 
agro-scien�st with vast experience in seed research. Prior to joining the 
company, he has associated with ins�tu�ons like Indian Ins�tute of 
Hor�cultural research, Bangalore (IIHR), Asian Vegetable Research and 
Development Center, Taiwan (AVRDC), Seminis Vegetable Seeds (India) 
Limited and Global Transgenes Limited.

He has been associated with Nath for the past 38 Years. He has an 
extensive experience of all technical aspects of seed industry.



 

 

 &

16

Nath Bio-Genes (I) Ltd

New addi�ons to the team 

Shri Venkatesh N Kulkarni

Mr Anil Vidyadara

Mr Binit Kumar Singh

Vice President for 
R&D and Interna�onal 

Business Development(IBD)  

Produc�on Lead

Vegetable Marke�ng Lead

He has 25 years of experience in crop improvement research and IBD in 
Asia-Pacific and certain countries in Africa.He has served renowned 
organiza�ons like JK Agri-Gene�c, ICRISAT among others. He has 
extensive work experience in various crops like co�on, rice, maize, pearl 
millet and wheat.

He has over 30 years of experience in seed produc�on and has served 
companies like Mahyco, ITC, Advanta India, Kaveri Seeds and other Seeds 
Companies of India. He has handled seed produc�on of both field crops 
and vegetable crops.

He has 16 years of experience and has served companies like Nuziveedu 
seeds, Monsanto Holdings, BASF India among others.
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The net sales is expected to increase 
significantly in the coming years mainly due 
to rise in volumes of co�on seeds, paddy 
seeds and vegetable seeds. The value of 
vegetable seeds is to triple in the next three 
years. 

Exhibit 7: Net Sales

Source : Company data & SMIFS Research 

Source : Company data & SMIFS Research 

Higher revenue will lead to higher net profit 
would increase the opera�ng cash flow of the 
company. The increased cash can be used to 
cover all the short term expenses of the 
company as the accounts receivable cycle is 
rela�vely higher for seed companies

Exhibit 8: PAT & PAT Margin 

Key Performance Indicators  

Currenly the return ra�os are low because 
the company has raised capital through QIP 
and because of the revalua�on of land as per  
IND AS. 

Exhibit 9: Return Ra�os 

Source : Company data & SMIFS Research 

Nath Bio-Genes (I) Ltd
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The company is expected to deploy its assets 
effec�vely to generate revenue in the coming 
years. The revenue is expected to grow 
significantly on the back of rise in volumes . 
However the asset base has been significantly 
higher from FY17 onwards due to the 
revalua�on of land as per IND AS. Normalizing 
the impact of revalua�on of land would lead to 
even higher asset turnover ra�os.

Exhibit 11: Asset Turnover

Source : Company data & SMIFS Research 

A�er the QIP, the debt of the company 
significantly came down which resulted in 
improved financial health of the company 
and a low debt to equity ra�o. 

Exhibit 10: Financial Leverage 

Source : Company data & SMIFS Research 
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Nath Bio-Genes (I) Ltd

Outlook & Valua�on 

NBL has been in this business for more than 35 years now and the 
company is at an inflec�on point. The company has heavily invested 
in research and development and its differen�ated products are 
showing outstanding performance which we believe will enhance 
the financial performance going forward. The company has created 
a valuable library of 18,925 germplasms and it also has affilia�ons 
and research alliances with several research ins�tutes world over for 
various crops. The company has also repaid its debts and working 
capital has also been enhanced a�er the QIP. These will help the 
company scale new heights. 

We valued the company on the basis of weighted average of 
EV/EBITDA and P/E mul�ple.

On the basis of EV/EBITDA, we assign a mul�ple of 15.2x on FY20E 
EBITDA and arrive at a price of INR773.

On the basis of P/E a�er giving a discount of 20% on the Industry 
average, we assign a mul�ple of 19x on FY20E EPS and arrive at a 
price of INR745.

Finally on the basis of weighted average of the above two methods 
we arrive at a Price Target of INR759.

Exhibit 13: Price Volume Chart 
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 Exhibit 12: Valua�on Matrix

Source: NSE & SMIFS Research 

Exhibit 14: P/E Band 
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Key Risks

Monsoon: Monsoon plays a major role on the performance of agri 
related companies. When the monsoon is good outlay for quality 
seeds, fer�lizers, crop protec�on chemicals etc. increases, 
however, in case of a subdued or weak monsoon condi�on 
reverses. 

Revenue May Be Affected Due to Lack of Execu�on: The company 
is now at an Inflec�on Point where it has superior products in its 
basket. However, the revenue of the company may be affected if 
marke�ng of these products do not get acceptance.

Govt. policies on co�on seed pricing: Recently, the Government 
slashed Bt co�on seed prices, including trait value or tech fees to 
support distressed farmers hit by frequent pink bollworm pest 
a�acks and crop losses. Govt. plays a major role on pricing and any 
adverse decision may affect the revenue of the company.

Fluctua�ons in commodity prices can increase costs and 
adversely affect  sales: Nath Bio contract produc�on with mul�ple 
growers at fair value and retain the seed in inventory un�l it is sold. 
These purchases cons�tute a significant por�on of the processing 
costs for their seeds. If commodity prices increase then it may 
nega�vely affect the cost of goods sold and cause them to increase 
seed prices, which could adversely affect their sales.

High working capital requirement: Seed business requires a 
significant infusion of working capital. Working capital is required 
to finance the purchase of raw materials, finance the research and 
development process, opera�on of manufacturing facili�es, selling 
and distribu�on. Accounts receivable collec�on cycle is rela�vely 
long as a result of the nature of our business and opera�ons. Any 
delays and/or defaults in payments from customers could result in 
increase of working capital investment and/or reduc�on of their 
profits, thereby affec�ng our opera�ons and financial condi�on.

Stringent regula�ons affect seed produc�on
Extensive and stringent regulatory requirements affect the 
produc�on, processing and distribu�on of their products, including 
the tes�ng and plan�ng of seeds containing their biotechnology 
traits. Any non-compliance can harm the company's sales and 
profitability.

Nath Bio-Genes (I) Ltd
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Financial Details 

Nath Bio-Genes (I) Ltd

Source : Company data & SMIFS Research 

Par�culars (Y/E March) FY17A FY18A FY19E FY20E FY21E

Share Capital 16 19 19 19 19

Reserves & Surplus 287 451 498 574 677

Total Net Worth 303 470 517 593 696

Long term loans 20 0 0 0 0

Long Term Provisions 2 2 2 2 2

Other non-current Liabili�es 0 0 0 0 0

Total Non-Current Liabili�es 22 2 2 2 2

Short Term Borrowings 49 32 37 49 66

Trade Payables 44 37 49 67 77

Other Current Liabili�es 37 31 32 48 57

Total Current Liabili�es 130 100 118 164 200

Total Equi�es and Liabili�es 455 572 638 759 899

Fixed Assets 207 212 234 252 264

Non-current Investments 5 5 5 5 5

Other Non-Current Assets 1 1 1 1 1

Total Non-Current Assets 213 217 240 258 270

Inventories 130 123 164 187 225

Trade Receivables 52 82 89 121 146

Cash and bank balances 6 45 71 106 153

Other Current Assets 54 104 73 87 104

Total Current Assets 242 354 398 501 628

Total Assets 455 572 638 759 899

Exhibit 16: Balance sheet (Standalone)                                                                                                            INR Cr.                                                                                                 

Par�culars (Y/E March) FY17A FY18A FY19E FY20E FY21E
Net Revenues 170

              

193

              

240

              

342

              

410

Cost of Material Consumed 71

                

84

                

111

              

156

              

184

Employee Cost 14

                
14

                
18

                
20

               
21

Other Expenses 56
                

53
                

60
                

83
               

94

Total Expenditure 141              151              190              258               299

EBITDA 29                41                50                83                111

[+] Other Income 1

                  
1

                  
3

                  
3

                 
3

[-]Deprecia�on 3

                  

1

                  

2

                  

2

                 

3

[-] Finance Cost 10

                

10

                

4

                  

6

                 

8

[+]Excep�onal Items -

               

-

               

-

               

-

              

-

[-]Tax Expense 0 1 1 3 4

PAT 16 30 45 74 99

Exhibit 15: Income Statement ( )                                                                                                   INR Cr.                                  Standalone
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Nath Bio-Genes (I) Ltd

Source : Company data & SMIFS Research 

Par�culars (INR Cr.) FY17 FY18 FY19E FY20E FY21E

Revenue growth 5% 13% 25% 42% 20%

EBITDA growth 18% 43% 22% 66% 33%

PAT growth 15% 84% 51% 64% 33%

EBIDTA Margin 17% 21% 21% 24% 27%

PAT Margin 10% 16% 19% 22% 24%

ROAE 5% 6% 9% 13% 14%

ROACE 8% 8% 10% 14% 15%

P/E 47.75
                      

25.94
          

20.34
          

12.41
          

9.34

P/BV 2.57

                        

1.66

             

1.80

             
1.57

             

1.34

EV/EBITDA 10.31 21.29 17.48 10.55 7.91

EPS 10.18

                      

18.75

          

23.91

          

39.18

          

52.05

CEPS 12.08

                      

19.34

          

24.92

          

40.40

          

53.41

BVPS 189 294 272 312 366

D/E 0.23 0.07 0.07 0.08 0.10

Interest Coverage 4.1 3.1 4.0 11.8 14.5

Current ra�o 1.86 3.55 3.36 3.06 3.14

Leverage Ra�os

Exhibit 18: Key Ra�os (Standalone)  

Growth Ra�os (%)

Return ra�o (%)

Valua�on (x)

Per Share 

Par�culars (Y/E March) FY17A FY18A FY19E FY20E FY21E
PBT 17

                

30

                

46

                

78

               

103

[+]Adjustments 13

                

11

                

6

                  

8

                 

11

Opera�ng Profit Before WC Changes 30

                
41

                
53

                
86

               
114

Changes in Working Capital (21)
               

(87)
               

(9)
                 

(37)
              

(60)

Tax Paid (0)                 -               -               -              -

Extraordinary items -               -               -               -              -

Cash From Opera�ng Ac�vi�es 7.67

             
(46)

               
43

                
48

               
53

Cash From Inves�ng Ac�vi�es (4)

                 

(2)

                 

(21)

               

(20)

              

(15)

Cash from Financing Ac�vi�es 1

                  

90

                

1

                  

6

                 

9

Net Cash inflow/Ou�low 5

                  

43

                

23

                

35

               

48

Opening Cash & Cash Equivalents 1 5 48 71 106

Closing Cash & Cash Equivalent 5 45 71 106 153

Exhibit 17: Cashflow Statement ( )                                                                                                             INR Cr.  Standalone
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