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Navneet Publications BSE- Sensex

Year Sales EBITDA PBT PAT EPS DPS BV
(Cr)  (Cr) (Cr) (Cr) (Rs) (Rs)  (Rs)

FY11A 560.8 116.3 106.8 66.4 2.8 1.4 13.5
FY12E 618.1 132.9 116.5 75.7 3.2 1.2 15.3
FY13E 724.6 168.8 148.3 96.4 4.0 1.4 17.7
FY14E 836.3 196.5 176.4 114.6 4.8 1.6 20.6

Navneet Publications (India) Ltd.

Retail Research Publication & Stationery

Initiating  Coverage 22 June 2012

Promoted by Gala family, Navneet Publications (India) Ltd. (NPIL) is a leading Educational book products and service
company providing an array of Educational, Children and General based Publication and Scholastic Paper & Non-Paper
Stationery products. It is a dominant player in Maharashtra & Gujarat with a market share of over ~60% in these states and
has more than 5000 titles to its credit. In 2008, the company ventured into E-Learning space which has now gained  significant
momentum with 937 schools using its products as on FY12.
With the ongoing change in school curriculum favouring the publication business, turnaround of stationery segment and
exponential growth potential of e-learning space, we expect  NPIL to register a robust topline in the years to come. We initiate
coverage on the stock with 'BUY' rating.

FINANCIAL SUMMARY

Investment Rationale

MEGHA HEMDEV - Research Associate
Regd. Office: SBICAP Securities Limited, 191, Maker Towers 'F', Cuffe Parade, Mumbai 400 005

For a list of our branches refer to our website: www.sbicapsec.com

Particulars FY11A FY12E FY13E FY14E

PE  (x) 20.3 17.9 14.1 11.8
P/BV (x) 4.2 3.7 3.2 2.8
EV/EBITDA (x) 12.1 11.4 8.9 7.6
EV/Sales (x) 2.5 2.4 2.1 1.8
Mcap/Sales  (x) 2.4 2.2 1.9 1.6
ROE (%) 20.7 20.8 22.9 23.3
ROCE (%) 28.1 23.4 26.8 28.1

STOCK DATA

BSE Code 508989
NSE Code NAVNETPUBL
Bloomberg Code NPI IN
52 Week High / Low (Rs.)                                        70/50
Face Value (Rs.) 2
Diluted Number of Shares (Crore.)   23.8
Market Cap. (Rs Crore.) 1357
Avg. Yearly Volume 177391

SHAREHOLDING PATTERN (%)

FINANCIAL RATIOS

RELATIVE TO SENSEX

RETURNS STATISTICS (%)

Particulars Mar. Dec. Sept. Jun.
 FY12   FY11 FY11 FY11

Promoters 61.8 61.8 61.8 61.8
FII's 5.7 5.5 4.8 3.6
Other Institutions 6.1 6.2 6.1 6.7
Public & Others 26.4 26.6 27.3 27.9
Total 100.0 100.0 100.0 100.0

3 M 6 M 12 M

Navneet Publication (2.3)   11.3 (3.7)
BSE Midcap (4.9) 15.8 (8.1)

Publication Segment - Riding the Growth

Publication segment is all set to drive NPIL's growth story with the ongoing
change in school syllabus, foray in Andhra Pradesh and new Govt. mandate for
uniform syllabus of Maths & Science for all educational boards which will help
boost its revenues.

Stationery Segment - Back on track

NPIL's stationery segment is back on the path of growth post restructuring
which is evident from the strong flows of export order.

eSense to Turnaround in FY13

eSense segment is expected to turnaround in FY13 due to the product's rapid
penetration in schools. Content development being the one time cost, the
incremental revenues will help improve the bottomline.

Education Sector - Huge Untapped Potential

Indian Education sector is slated to grow at a rate of 22% p.a on account of the
rise in income levels of the middle class population and shift in GDP structure
from traditional to service oriented economy. NPIL is all set to take advantage
of the huge demand supply gap in quality education.

Financials and Valuations

NPIL’s consolidated revenue is expected to grow at a CAGR of 14% from Rs
560 Cr in FY11A to Rs 836 Cr in FY14E on the back of syllabus changes,
turnaround of stationery segment and manifold growth of E-learning segment.
At current price of Rs 57, the stock is trading is at 14.1x and 11.8x of its FY13E
and FY14E  consolidated earnings respectively Considering robust business
model, healthy balance sheet and high operating cashflows, we value NPIL at
17.5x of its FY13 EPS of Rs. 4.1 which entails a target price of Rs. 71 and
upside potential of 25%.
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I. Publication Segment - Riding the Growth

NPIL is the dominant player in Maharashtra and Gujarat possessing over 60% market
share in the publication business. Over the years, it has been able to establish its
presence in more than 24,000 schools across western India and 85,000 retail outlets
all over India contributing ~55% to its total revenues. The revenue mix from this
segment is quite diversified with Guides contributing 40%, workbooks comprising
of 45% and 21 Question Sets adding 15% for FY12.

The Management has taken a consious decision of focusing primarily on the
publication segment which yields prominient margins of more than 30% thus
capitalizing on its competitive position to take advantage of the bright prospects
available in this space. The Publication segment has grown at 9.34% CAGR between
FY07 and FY11 and we expect this segment to grow by 14% CAGR for the next
3 years due to the presence of various growth drivers

Change in School Syllabus

Growth for school book publishers is mainly driven by changes in the prescribed
syllabus due to the prevalence of second hand books market which are available at
nearly 30%-50% discount to the price of new books. Change in syllabus leads to
disappearance of the second hand market for those books in the initial year thus
compelling purchase of new books.

State Boards of Maharashtra and Gujarat have proposed a change in school syllabus,
the process of which has already begun in FY11. This process is being undertaken
classwise in a phased manner and is expected to be completed by FY14.

CLASSWISE REVENUE CONTRIBUTION

Source: Company Source: Company

REVENUE MIX OF CURRICULUM BOOKS

PUBLICATION  SEGMENT

Source: Company / SSL Research

1st - 4t h
27%

5t h - 7th
23%

8th - 9th
22%

10t h
18%

11th
3%

12th
7%

Worbooks
45%

21 
Quest ion 

Set s
15%

Guides
40%

~ The Publication segment has grown at
9.34% CAGR between FY07 and FY11
and we expect this segment to grow by 14%
CAGR for the next 3 years.
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In general, the industry grows at a faster rate for initial years during the period of
curriculum change after which the growth stabilizes and classwise change helps to
spread the growth over few years. We expect NPIL's topline for publication segment
to grow at the rate of 17% - 18% for the next two years on the backdrop of
syllabus change.

Foray in Andhra Pradesh

In a bid to expand its curriculum publication business, NPIL has ventured into School
Management Business in Hyderabad by acquirig 24% stake for 45 Crs in a School
Management Company named K-12 Techno Services in Andhra Pradesh. This
company manages around 80 schools in Andhra Pradesh under the brand Gowtham
Model Schools. This move will provide NPIL a ready base of over 50,000 students
for launching publication product thus aiding its foray into highly competetive
market of Andhra Pradesh for its core business. AP contributed Rs 2 Cr to the revenue
kitty in FY12 and is expected to generate around Rs 10 Cr in FY13.

Apart from this, the acquisition also provides other prospects for synergies such as:

n Opportunities for cross selling stationery and E-learning products

n Solid base to launch similar school management services in states like
Maharashtra and Gujarat.

Andhra Pradesh may bring the next big jump in the company's growth story.

Govt. Mandate for Uniformity in Maths & Science syllabus for all boards -
SCERT, CBSE, ICSE

The Human Resource Ministry has given a mandate to design a common curriculum
for Mathemathics and Science for all boards - State boards, CBSE and ICSE by the
year 2014 to benchmark the content quality to NCERT standards. This will require
creating content in various regional languages which may open up more avenues for
geograpical expansion. With its strong content creation team, national reach and
strong brand, we expect NPIL to become a significant player in the supplementary
market in the years to come.

Interest is generated by various Government Institutions for supply of Supplementary
Books for Public School children to improve the quality of education. NPIL will
also be benefited from such interest taken by the Government and this may bring
substantial revenue to the Company in the coming years, small order being already
dispatched in FY 12.

~ Foray in school management will provide
NPIL a ready base of over 50,000 students
for launching publication product.

~ The new Govt. mandate will open up
more avenues for geograpical expansion.
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NPIL forayed into paper stationery business in 1993 followed by non paper stationery
in 2006. The stationery segment contributes approximately 44% to NPIL's total
revenues out of which paper stationery contributes 89% and non paper stationery
contributes 11% to the total stationery revenues. At present, NPIL is serving a
renowned client base consisting of domestic retailers like HyperCity, Reliance Retail,
Crossword, Big Bazaar and international clients like Staples, Oxford, Pukka Pad,
Manpa and Walmart. The stationery segment suffered a setback in exports during
FY11 and FY12. NPIL has gone through a significant restructuring process to
turnaround this segment, the rewards of which are expected to flow in the near future.

Strong Order Flows

In FY11 and FY12, NPIL's paper stationery exports were to the tune of Rs. 55 Cr
and Rs 54 Cr. respectively. NPIL has already received order worth Rs 50 Cr from
various clients for the first half of FY13 and we expect it to extend to Rs 80 Cr
by the end of this financial year. The company expects to have a long standing
relationship with this client and is confident of receiving repeat orders for its
stationery products. We expect the order to add over 18% growth in FY13 to the
overall stationery segment.

Restructuring of Stationery Segment is expected to yield Results

The management of the company has taken a concious decision of not making any
further investments in the stationery business. It has planned to use only the existing
infrastructure and any additional orders will be outsourced. In FY10 and FY11,
stationery segment did not witness much growth due to slow down in exports. Margins
shrunk substantially in FY12. However, on account of a restructuring exercise, we
expect the stationery business to come back on track.  The company will now focus
on five to six states instead of doing business on a pan-India basis which will help
improve efficiency in the stationery segment in the years to come. Also, rise in cost
in China is helping Indian stationery products to have an edge in the in the international
markets.

Given the benefits of the restructuring and strong order inflows, we expect stationery
segment to post a 10.5% CAGR growth between FY12 and FY14 coupled with
marginal expansion in margins.

II. Stationery Segment - Back on track

STATIONERY SALES MIX

Source: Company Source: SSL Research
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~ NPIL has already received order worth Rs
50 Cr from various clients for the first half
of FY13.
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III. eSense to Turnaround in FY13

NPIL ventured into Digital learning in 2008 by setting up eSense. The product is
currently designed for Maharashtra and Gujurat State boards' curriculum. The
company has covered nealy 937 schools across Maharashtra and Gujarat in FY12.
The product has witnessed rapid penetration which has grown at a CAGR of 109%
between FY09 and FY12. NPIL has direct relations with 24,000 schools and has been
catering to the same target audience since past 52 years. This provides NPIL a leverage
to increase the number of schools under coverage.  We expect the number of schools
to increase at a CAGR of 27% between FY12 and FY14.

NPIL undertakes a 5 year contract with these schools for the e-learning product and
charges them on per student basis. It has made losses in the last four years and is
expected to turnaround in FY13. Content development being the one-time cost, any
incremental revenues will significantly help improve EBITDA and PAT margins.

As this e-learning module is gaining acceptance from student and teacher community
in both states, schools are planning to include this module for all their classrooms
as against selective classess. This will help NPIL garner more students per school
thus augmenting revenues.

Launch of B2C Product in FY13

NPIL is in the process of launching its B2C E-sense product for students in the form
of tablet which is expected to hit the markets in FY13 with a price point of Rs. 10000.
We expect this B2C product to drive the e-learning business going forward on the
backdrop of its growing acceptability and huge untapped market potential. Also,
NPIL's long experience in the retail market will enable it to capitalize on this
innovative opportunity. We have not factored in incremental revenues on account of
this new product.

Source: SBICAP Securities Research / Company

NUMBER OF SCHOOLS USING eSense

Source: SBICAP Securities Research / Company
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~ Increasing acceptance of eSense from
student and teacher community will help
NPIL garner more students per school.

CAGR-236% CAGR-300%
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IV. Publication & Education Industry -
Huge Untapped Potential

The Indian book publishing industry is very attractive and has a high growth potential
but is operating in an extremely competitive market. The industry is highly fragmented
with over 17,000 publishing houses generating content in 29 regional languages and
88,000 titles being published annually. With the Indian economy and the education
sector booming, the industry is at a new juncture of growth and competition.

The book publishing market can be segmented based on the

n Target Market - Broad or Niche

n Advantage Sought - Lower Cost or Differentiator

n Type of Books - Academic, Technical, General/Self help, Fictional/Non Fictional.

Inspite of operating in a highly competitive environment, Navneet has carved out a
comfortable position for itself catering to a niche audience of K-12 students which
possesses significant entry barriers and has priced its offerings moderately.

Serving education sector holds a great opportunity for NPIL as the size of the Indian
education space is estimated at USD 25.6 bn, which is slated to grow at a rate of
22% per annum. The growth rates could be higher in case regulatory changes are
introduced. Reasons for growth in Eduation Sector:

n Substantial increase in working population

n Rising income levels of the middle class population enhancing the capability
and willingness to pay for quality education.

n Transition of economy - from Traditional to Service oriented economy which
calls for a better education system

Ta
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Navneet
Publications
(India) Ltd.

Overall
Cost

Leader
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Focused
Cost Leader

Focused
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Cost Leader Differentiation

~ Navneet has carved out a comfortable
position for itself catering to a niche
audience of K-12 students.

~ With the Indian economy and the
education sector booming, the industry is
at  a new juncture of growth and
competition.
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BROADER ENERGY VALUE CHAIN

Source: Company

Navneet has established its presence in one of the highest growing K-12 segment
indirectly and directly through publication of supplementary school books and stake
in School Management Company respectively. It has also marked its presence in ICT
via eSense. It has set up a chain of Pre-Schools under the brand name - Leapbridge.

Although NPIL is venturing into ICSE and CBSE boards, it's focus is mainly on State
board schools which constitute 99% of the total schools in India. This means there
is still a vast scope and capability for NPIL to capture the untapped growth potential
in the education sector.

NPIL is ready to ride the growth curve on the basis of the ride of the middle class
and its income organically or inorganically. Further, the huge demand-supply gap in
quality education means that innovators will stand to gain.

Pre-School K-12 Higher Vocational Test ICT in
Education Education Preparation Schools

Total Market Size (Rs in bn) 23.58 565.2 424.83 57.12 36 98

Expected Growth Rate (% CAGR) 31% 20% 19% 19% - -

NPIL's Presence (Direct or Indirect) Yes Yes No No No Yes

Source: Indian education, A leap forward / SSL Research
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Business Model

Navneet Publications Ltd. is a leading Educational book products and service
company. The company broadly operates in three segments - Publication, Stationery
and E- learning.

I. Publication Segment
Content Development stands to be the core business of NPIL. It is involved in
publication of Educational, Children's and General books. It is a dominant player in
the field of publishing with more than 5000 titles to its credit published in English,
Hindi, Marathi, Gujurati and other Indian and Foreign Languages. The segment is
further divided into two divisions:
n Curriculum Books

n Non Curriculum Books

A. Curriculum Books
NPIL has been primarily catering to Maharashtra and Gujarat State Board School
school students through provision of supplementary books like guides, workbooks
and 21 Question Sets for K - 12 segment. It has published 3000 plus curriculum
based titles in 5 major languages.

Curriculum books contribute over 90% to the total publication revenues. With
the new range of supplementary books targeting the students from CBSE and
ICSE Boards, it is diversifying its product portfolio.

B. Non Curriculum Books
Non Curriculum Books includes Children's and General books category which
are not based on education such as Activity Books for children, Board Books,
Story Books, Health related Books, Cookery Books, Mehendi & Embroidery
Books, etc. It has published 2000 plus titles in this category in 11 different
languages. It also has presence in international and pan India markets with exports
contributing nearly 3% and domestic business comprising approximately 6% to
the total publication revenues.

II. Stationery Products
NPIL forayed into stationery business in 1993. These products are distributed pan
India and are also exported to major retailers worldwide. Its brand portfolio includes
prominient names like BOSS, FfUuNn and Navneet. NPIL is involved in manufacturing
of both:
n Paper Stationery

n Non Paper Stationery

Navneet Publications Ltd.

Publication OthersE-LearningStationery

Curriculum
Book

Non-Curriculum
Books

Paper

Non-Paper

Pre-School

Partnership with
K-12 Schools

Source: Company / SSL Research

~ Curriculum books contribute over 90%
to the total publication revenues.
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A. Paper Stationery

The product portfolio for stationery products includes Long books, Note books,
Note pad and Drawing Books. The company enjoys leading position in premiere
stationery markets in India, the Middle East, parts of Africa, U.S.A. and Europe.
Paper Stationery contributes nearly 89% of the total stationery revenues while
exports constitute nearly 26% of the Total Paper Stationery revenues.

B. Non Paper Stationery

The Product Portfolio for Non Paper stationery includes pencils, erasers,
sharpeners, oil pastels, crayons and geometry boxes.

III. eSense

Anticipating the need and demand in digital space, NPIL ventured into Digital learning
in 2008 by setting up E-sense. E-sense is a digitalized representation of Text book
and includes exam focused syllabus based content. The product is currently designed
for Maharashtra and Gujurat State boards' curriculum.

IV. Others

Pre School: Navneet has forayed into pre-primary education, and to start with,
it has launched a chain of Pre-Schools under the brand name - Leapbridge. It has
3 pre-schools in Pune and 1 pre-school recently opened in Mumbai.

K-12: In 2011, the Company ventured into School Management Business by acquirig
24% stake for 45 Crs in a School Management Company named K-12 Techno
Services in Andhra Pradesh. This company manages around 80 schools in Andhra
Pradesh under the brand Gowtham Model Schools.

SWOT ANALYSIS

Strengths

• Publishing Segment enjoys over 60% Market share in
Western India.

• Strong Brand name & strong network.

• Strong Entry Barriers in Publication segment.

• Enjoys Pricing Power

• Unique & scalable business model of eSense.

Opportunities

• E-Learning Market at nascent stage - 90% market still
untapped.

• Organized Stationery players gaining market share at 12%
annually.

• Expansion of K-12 and Pre-school provides humungous
opportunities.

• Huge untapped potential in Education Sector.

Weaknesses

• Publication business is seasonal in nature with 55% to 60%
sales occuring in first quarter.

• Publication growth is driven by changes in syllabus.

Threats

• Competition from Second Hand Book market for guides.

• Stationery segment faces tough competition from cheap
Chinese products.

• Fluctuations in Paper Prices which is the major Raw
Material.

SWOT ANALYSIS OF NPIL

~ NPIL enjoys leading position in premiere
stationery markets in India, the Middle East,
parts of Africa, U.S.A. and Europe.
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Financials

NPIL’s consolidated revenue is expected to grow at a CAGR of 14% from Rs 560
Cr in FY11A to Rs 836 Cr in FY14E on the back of syllabus changes, turnaround
of stationery segment and manifold growth of E-learning segment. We expect
operating costs to decline as a consequence of increased efficiency resulting from
increased utilization of the fixed cost oriented eSense business, closing down of loss
making Spanish subsidiary - Grafalco and robust flow of export orders for stationery
segment. Hence we expect EBITDA and PAT margins will improve going forward.
Consequently ROE and ROCE may witness a spike as the Capex will start yielding
results.

NET SALES, EBITDA & ADJUSTED NET PROFIT

Source: SSL Research

EBITDA MARGIN & PAT MARGIN

Source: SSL Research

ROE & ROCE

Source: SSL Research

EPS & CASH EPS (RS)

Source: SSL Research

DIVIDEND PAYOUT & DIVIDEND YIELD (%)

Source: SSL Research

NET SALES GROWTH & CAPEX GROWTH

Source: SSL Research
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Valuation

At current price of Rs 57, the stock is trading is at 14.1x and 11.8x of its FY13E
and FY14E  consolidated earnings respectively while on P/BV front it is available
at 3.2x and 2.8x respectively. Considering robust business model, healthy balance
sheet and high operating cashflows, we value NPIL at 17.5x of its FY13 EPS of
Rs.4.1 which entails a target price of Rs. 71 and upside potential of 25%.

P/E BAND CHART

Source: SSL Research
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Source: SSL Research
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Financial Statements:
Income Statement Figures in Cr.
Particulars FY11A FY12E FY13E FY14E

Net Sales 560.8 618.1 724.6 836.3
Other Income 7.3 5.9 7.0 8.0
Total Income 568.1 624.0 731.6 844.4
Total Expenditure 444.5 485.2 555.8 639.8
Total Material Cost 274.4 296.7 344.2 396.4
As % of sales 0.5 0.5 0.5 0.5
Manufacturing exp. 28.9 32.1 36.2 41.8
As % of sales 0.1 0.1 0.1 0.1
Employee Cost 54.0 60.0 66.7 76.1
As % of sales 0.1 0.1 0.1 0.1
Selling & Admin Exp. 87.3 96.4 108.7 125.5
As % of sales 0.2 0.2 0.2 0.2
EBITDA 116.3 132.9 168.8 196.5
EBITDA (incl OI) 123.6 138.8 175.8 204.6
Interest 3.2 5.9 9.3 9.0
PBDT 120.4 132.9 166.5 195.6
Depreciation 13.6 16.4 18.2 19.2
PBT 106.8 116.5 148.3 176.4
Tax 40.4 40.8 51.9 61.7
PAT 66.4 75.7 96.4 114.6
Exceptional Items (0.4) - - -
Adjusted Net Profit 66.8 75.7 96.4 114.6
EPS 2.8 3.2 4.0 4.8
Cash EPS 3.4 3.9 4.8 5.6
FV 2.00 2.00 2.00 2.00

Balance Sheet Figures in Cr.
Particulars FY11A FY12E FY13E FY14E

Equity Capital 47.6 47.6 47.6 47.6
Reserves & Surplus 275.0 316.7 374.1 444.2
Networth 322.6 364.4 421.8 491.8
Secured Loans 31.3 121.5 123.5 135.1
Unsecured Loans 35.0 33.0 39.6 28.0
Loan Funds 66.3 154.5 163.1 163.1
Deferred Tax Liability 3.3 3.5 3.6 3.8
Minority Interest (0.3) - - -
Total Capital Employed 392.0 522.3 588.5 658.7
Gross Block 241.1 280.9 296.9 313.1
Less Accumulated Depriciation 122.2 138.6 156.8 176.0
Net Block 118.9 142.3 140.1 137.1
Capital W.I.P 9.8 1.0 5.0 3.8
Investments 0.1 32.0 40.0 46.0
Current Assets
Inventories 177.1 272.5 284.7 336.6
Sundry Debtors 86.8 88.1 115.1 128.3
Cash & Bank 11.3 1.5 11.9 18.2
Loans & Advances 40.9 24.7 36.2 41.8
subtotal 316.1 386.8 448.0 524.9
Less Current Liabilities
Creditors 15.7 19.9 22.8 26.3
Other Current Liabilities 11.9 13.6 14.5 18.4
Provisions 25.4 6.2 7.2 8.4
Subtotal 53.0 39.7 44.6 53.1
Net Current Assets 263.1 347.0 403.4 471.8
Total Assets 392.0 522.3 588.5 658.7

Cash Flow Statement Figures in Cr.
Particulars FY11A FY12E FY13E FY14E

PBT 106.8 116.5 148.3 176.4

Depriciation/Amortization 13.6 16.4 18.2 19.2

Interest 3.2 5.9 9.3 9.0

Taxes paid (40.4) (40.8) (51.9) (61.7)

Changes in WC 9.6 (93.8) (46.0) (62.1)

CF from Operating Activities 92.7 4.3 77.9 80.7

(Inc) / Dec. in Capex (46.4) (31.0) (20.0) (15.0)

Free Cash flow 46.3 (26.7) 57.9 65.7

(Inc) / Dec. in Investments 0.1 (31.9) (8.0) (6.0)

CF from Investing Activities (46.4) (62.9) (28.0) (21.0)

Issue of Shares - - - -

Changes in Debt (4.6) 88.2 8.6 (0.1)

Dividend Paid (27.9) (38.8) (33.4) (39.0)

Interest Paid (3.2) (5.9) (9.3) (9.0)

Other Adjustments (Net) (10.5) 5.3 (5.4) (5.4)

CF from Financing Activities (46.1) 48.8 (39.5) (53.4)

Net Change in Cash 0.2 (9.8) 10.4 6.3

Opening Balance 11.1 11.3 1.5 11.9

Closing Balnce 11.3 1.5 11.9 18.2

Ratio Analysis Figures in Cr.
Particulars FY11A FY12E FY13E FY14E

 (A) Measures of Performance (%)
EBIDTA Margin 20.7 21.5 23.3 23.5
EBIDTA Margin (Inc OI) 22.0 22.5 24.3 24.5
Net Profit Margin 11.9 12.2 13.3 13.7
(B) Measures of Financial Status
 Debt / Equity (x) 0.2 0.4 0.4 0.3
 Drs . Period (days) 55.2 52.0 58.0 56.0
Creditors  Period (days) 12.9 15.0 15.0 15.0
 Inventory Period (days) 292.6 205.0 187.0 192.0
 (C) Measures of Investment
 EPS (Rs.) 2.8 3.2 4.0 4.8
Cash EPS (Rs.) 3.4 3.9 4.8 5.6
 Book Value Per Share (Rs.) 13.5 15.3 17.7 20.6
 Interest Coverage (x) 34.8 20.7 17.0 20.7
 Div. Yield (%) 49.94 37.76 34.60 33.24
 ROA (%) 17.04 14.49 16.38 17.41
 ROE (%) 20.69 20.78 22.85 23.31
 ROCE (%) 28.05 23.43 26.78 28.14
 (D) Measures of Valuation
 P/E (x) 20.5 18.1 14.2 11.9
 M. Cap to Sales  (x) 2.4 2.2 1.9 1.6
 EV/Sales (x) 2.5 2.5 2.1 1.8
 EV/EBDITA (x) 12.3 11.5 9.0 7.7
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DISCLAIMER:
SBI  Capit al Markets Limited (SBICAP) is a full-service , integrated Investment  Banking co mpany and it s who lly owned subsidiary SBICAP Securities L td is a Sto ck Bro king Compan y having membersh ips on  BSE and NSE. SBICAP
is also an underwrit er of secur ities.  ("SBICAP and SBICAP Securit ies Lt d. ar e collectively referred to as SBICAP Gro up") SBICAP  has Invest ment Banking, Adv isory and o ther business relationships with a  significan t percentage of
the companies covered by o ur Research  Group . Our research professionals provide imp ortan t inputs int o our  Investment Banking and other  business selection processes. Recipien ts of this r eport  should assume th at SBICAP Group
is seekin g or m ay seek or will seek Investm ent Banking, advisory,  project finance or oth er businesses and may receiv e com missio n, bro kerage, fees or o ther compen satio n from  the compan y or companies th at are  the subject of t his
mat erial/  repor t.  SBICAP group  and its off icers, directors and employees, in cluding the analysts and oth ers involved in t he preparat ion or  issuance o f this material and th eir dependan ts, m ay on the date of  this repor t or f rom, t ime
to time h ave "long" or "sh ort" p ositio ns in , act as principal in, and buy or sell t he securities or derivatives thereof of compan ies m ention ed herein. Our sales people, dealers, tr aders and o ther p rofessionals may provide oral or
written m arket commentary or trading strategies t o our  clien ts th at ref lect o pinio n that  are contrary to the op inion s expressed herein, and our p roprietary tradin g and investing businesses m ay make inv estmen t decisions that are
inconsist ent with th e reco mmendations expressed herein . SBICAP Group may hav e earlier issued or may  issue in future repor ts on the companies cov ered herein  with recom mendat ions/ information  inco nsistent or  different f rom
tho se made in t his r eport.  In reviewing this document,  you should be aware th at an y or a ll of the foregoing, am ong o ther t hings,  migh t give rise to po tentia l conf licts of in terest. SBICAP Group m ay rely on inform ation barriers,
such as " Chinese Walls" to  control the  flow of in format ion contain ed in one o r more areas within SBICAP Group in to ot her ar eas, units,  group s or affilia tes o f SBICAP Gro up.

This repo rt is for information p urposes only and this document/mat erial should not be con strued as an offer to sell or  the solicitation  of an offer to buy, p urchase or subscribe to  any securit ies, and neither this document nor  anyth ing
con tained herein shall form the basis of or  be r elied upon in con nectio n wit h any contract or  commitment  whatsoever.  This docum ent does no t solicit  any act ion based o n the mater ial co ntained herein. I t  is for th e general
information of the c lients of SBICAP Group.  Though disseminated t o clients simultaneously, no t all client s may  receive this rep ort at  the same t ime. SBICAP  Group  will not t reat r ecipients as clients by  virt ue of their  receiving t his
rep ort. I t  does not constitute a  perso nal recommendatio n or t ake in to account the particular in vestment objectives, financial situations, or needs of individual clients. Similarly, t his documen t does not h ave r egard to the  specific
inv estmen t objectives, fin ancial situation/circum stances and the p articular n eeds o f any specific person who ma y receive t his documen t. The securities discussed in this repo rt may  not be suitable for a ll the  investors.  The securit ies
described herein may  not be eligible for sale in  all jurisdiction s or t o all categories of in vestor s. The coun tries in which th e comp anies mentioned in this repo rt are  organized may have restrict ions o n inv estmen ts, v oting rights or
dealings in securities by nation als of  other coun tries.  The approp riaten ess o f a particular inv estment or strategy will dep end on  an investo r's in dividual circumst ances and o bjectives. P erson s who may receive this document sho uld
con sider and in depen dently  evaluate whether  it  is suit able for his/ her /their  part icular  circumstan ces an d, if necessary, seek p rofessional/finan cial advice. Any such person  shall be r esponsible for co nducting his/her/their own
inv estigation and analysis of th e info rmatio n con tained or referred to in this docum ent an d of evaluating t he mer its and risks inv olved in th e securities form ing th e subject matter of this document. The p rice and value of the
inv estmen ts ref erred to in  this document/mat erial and t he income from th em may  go do wn as well as up,  and investo rs may realize lo sses on any  investments. Past performance is n ot a guide for future p erformance.  Future returns
are  not guarant eed and a loss o f original capita l may occur.  Actual results may differ m aterially f rom th ose set for th in  projections. Forward-looking stat ements are not predictions and may  be subject  to ch ange without notice.
SBICAP Group do es no t prov ide t ax adv ises t o its clien ts, an d all  investors are st rongly  advised to  consult regardin g any poten tial investm ent. SBICAP  Group and its af filia tes accept n o liabilit ies for  any loss o r dam age of  any k ind
arising o ut of the use of this r eport.  Foreign currency  deno minated securities are subject to f luctuations in ex change rates that  could have an adverse effect on t he value or price  of or  incom e der ived f rom th e investmen t. In addition,
inv estors in securities such as ADRs, the v alue o f which are influenced by foreign curren cies effectively assume currency risk. Certain  transactio ns including those invo lving futures, opt ions,  and o ther derivatives as well as n on-
inv estmen t grade securities give rise  to substant ial r isk an d are not suitable for all investo rs. Please ensure  that you h ave read an d understood the curren t risk  disclosure  docum ents before  enter ing into an y derivativ e tran sactio ns.

This repo rt/document  has been prepared by t he SBICAP Group based upon information available to  the p ublic  and sources, believed to be reliable. T hough utmost care  has been t aken t o ensure it s accuracy, no represen tation  or
war ranty,  express or  implied is made t hat i t  is accurat e or complete.  SBICAP  Group  has r eviewed the repor t and,  in so far as it  includes current or historical information, i t  is believed to be reliable,  altho ugh its accuracy and
com pleten ess cannot be guaranteed. SBICAP Group endeav ors t o update on a reasonable basis the  informatio n discussed in th is document /mater ial, but regulato ry, co mpliance or  other reasons may prevent us fro m doin g so. The
opinions expressed in this docum ent/m ateria l are  subject to change with out no tice and have no obligation to tell the  clien ts when opinions or in format ion in  this repor t chan ge.

This repo rt or recomm endat ions o r info rmatio n con tained herein do/does n ot con stitut e or purpor t to constit ute investm ent advice in publicly accessible m edia and sh ould n ot be repro duced,  transmitted or p ublish ed by the
recipient . The repor t is for th e use and co nsump tion o f the recip ient o nly. This p ublication may no t be distributed to th e public used by the public m edia without the  express written consen t of SBICAP  Group . This repo rt or any
por tion h ereof may no t be printed, sold or distributed without the writt en con sent o f SBICAP Group. Neither  this docum ent no r any copy of it  may be taken  or t ransmitted into th e United St ate (t o U.S.Perso ns), Canada,  or Japan
or distributed,  directly o r indirectly, in the United States or Canada or distributed or  redistributed in Japan or t o any  resident th ereof . Law may r estric t the distr ibutio n of t his documen t in other jurisdictio ns, an d per sons into wh ose
possessio n this docum ent comes should inform  them selves about , and observe, an y such  restr ictio ns. Neither SBICAP  Group nor its directo rs, em ployees, agents o r representatives shall  be liable for any  damages wh ether direct  or
indirect,  incidental, special or  consequent ial in cludin g lost revenue or  lost profits that may arise  from or in connection with t he use of t he information.

SBICAP Securities Ltd does not solicit  investment  from NRI’s resident in  US, UK, Can ada and Jap an due to r egulat ory restrict ions.  Notice is h ereby  given  that Non Residen t Indians (NRI's) and Foreign  Natio nals availing any  facility
/ service  offered by SBICAP Securities Ltd and op ting t o tran sact t hereo n shall do so after due verif icatio n at t heir end of  their  eligibilit y to do so. SBICAP  Securities Ltd undertakes n o resp onsibility for such pre-eligibility  or
qualification o n par t of Non-Resident  Indians (NRI's) o r Foreign Nationals to  transact th rough  this facili ty.

Corporate Office: SBICAP Securities Limited;
II Floor, A Wing, Mafatlal Chambers, N.M.Joshi Marg, Lower Parel, Mumbai -400013

For any information contact us:
Toll Free: MTNL/BSNL Users: 1800-22-3345 / Private Telecom Users: 1800-209-9345 Or E-mail: helpdesk@sbicapsec.com


