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CMP: Rs. 125 Target: Rs. 170 (36%) Target Period: 12 month BUY

October 15, 2026
From recovery to high growth trajectory... G
About the company- GEE Limited is a leading manufacturer of welding consumables,
with a diversified product portfolio spanning electrodes, MIG/TIG wires, submerged arc G WELD

S E AL O F TRUOUOST

welding (SAW) wires and fluxes, and specialised welding consumables.
e  GEE operates manufacturing facilities in Maharashtra and West Bengal, with
an installed capacity of 59,075 MTPA, and is expanding its product portfolio
into SAW and flux-cored wires to capture emerging opportunities in specialised

welding applications. Particular X crore

Investment Rationale Market Cap 650

. . . . . Gross Debt (FY26) 61

. Capacity expansion and operating leverage to drive strong earnings growth: Cash (FY26) 1
GEE is well positioned to deliver a strong earnings recovery, supported by the

expansion of installed capacity from 59,075 MTPA to 71,339 MTPA and improving EV (Rcrore) 710

utilisation of its existing manufacturing facilities. Capacity utilisation improved from 52-week H/L 143/54

48% in FY25 to 57% in FY26 and is estimated to increase to 60% in FY27E and 74% in Equity capital 10

FY28E. The company’s expanded capacity is estimated to support revenue potential
of around X850 crore at a mature utilisation level, while planned capex of X30-40
crore over the next 3—-4 years, including X5-10 crore in FY27, is expected to support

Face value 2

capacity enhancement and operational efficiencies. We estimate revenue to grow Particular Sep- Dec- Mar- Jun-
from X369 crore in FY26 to X493 crore in FY27E and X614 crore in FY28E, implying a 25 25 26 26
~29% CAGR over FY26-28E. EBITDA is projected to increase from %33 crore to 61 Promoter 639 639 639 635
crore over the same period, translating into ~36% CAGR, with margins improving from Fil 13 1.3 1.3 1.1
9.0% to 10.0%. DIl 0.16 0.0 0.0 0.0

Others 345 346 346 352

. New product verticals to unlock incremental revenue potential: GEE is —

broadening its product portfolio through SAW wires, SAW fluxes and flux-cored
wires, enabling it to address specialised welding requirements across heavy 150
engineering, infrastructure and industrial applications. The company is establishing
an initial flux-cored wire capacity of around 250 MT per month to be operationalise
by Q3FY27 and plans to scale it to 1,000 MT per month by FY28, with management 50
indicating potential revenue of over X150 crore from this vertical. Management targets
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revenue of 1,000 crore by FY29-30, with new product verticals expected to 5 9 9 q ©
supplement the revenue potential of the expanded base capacity. g s &g : &g
——NIFTY500 —GEE
. Specialised welding capabilities to unlock nuclear and defence opportunities: —
GEE’s NPCIL approval strengthens its access to the highly regulated nuclear power
segment, where technical qualifications create entry barriers. Management expects e  Steep increase in raw material cost
nuclear to contribute at least 10% of revenue in the coming years. In defence, GEE has can impact margins.

supplied welding consumables for INS Dunagiri, INS Agray and INS Sanshodhak,
reinforcing its credentials in naval shipbuilding. Shipbuilding-related opportunities are
expected to contribute around 3-5% of revenue as flux-cored wire consumption scales
up. These opportunities offer potential to improve product mix and diversify growth,
although the timing of contribution will depend on order conversion and execution. Chirag Shah

Shah.chirag@icicisecurities.com

e Increase in competitive intensity
from domestic players.
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Rating and Target Price: We expect Revenue and PAT to grow at 29% and 66%
CAGR over FY26-FY28E. We initiate BUY on GEE with a Target Price of X170 (based
on 25x on FY28E EPS)

Dilip Pandey
Dilip.pandey@icicisecurities.com

Gourav Aggarwal

_ N

Key Financials (  Crore) FY24 FY25 Fv26 z'y(e:\;zi’ffg FY27E FY28E 2'(":3;6(5’;‘5;
Revenues 369 334 369 0.0 493 614 28.9
EBITDA 29.5 0.8 33.4 6.4 45.3 61.4 355
EBITDA margin (%) 8.0 0.3 9.0 9.2 10.0
Net Profit 129 92 13.0 06 243 359 66.2
EPS (Rs) 25 -18 25 47 6.9
P/E (x) 50.5 NA 49.9 26.7 18.1
P/B (x) 3.2 3.4 3.0 2.7 2.4
RoCE (%) 8.9 12 107 133 165
RoE (%) 6.2 -48 6.0 10.1 13.0

Source: Company, ICICI Direct Research
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Company Background

GEE Limited, formerly known as General Electrodes and Equipment Limited, was
incorporated in 1960 and has over 65 years of experience in the welding consumables
industry. The company was acquired by the current promoter family in 1996 and
subsequently renamed GEE Limited in 1999. The company is diversifying beyond
conventional welding consumables into specialised products, including submerged
arc welding (SAW) wires and fluxes, flux-cored wires and speciality alloy
consumables. These products offer opportunities in technically demanding
applications across power equipment, nuclear, shipbuilding and defence

manufacturing. Company has established customer approvals and relationships with
leading industrial and infrastructure companies, including DRDO, BHEL, L&T and
ADNOC, while its products cater to both domestic and international markets.

SMAW Electrodes Low Heat Input SAW Wires & Flux Cored Wires Brazing Wires & GMAW/MIG Wires GTAW/TIG Wires
Shielded Metal Arc (LHI) Electrodes Fluxes For semi-automatic and Fluxes Gas Metal Arc Welding Gas  Tungsten  Arc
Welding (SMAW) GEMET  series  for For heavy-duty automatic welding For joining metals with (GMAW) / MIG Welding (GTAW) / TIG
3”“":"92( E‘Tcmgfe_slfo' specialized welding industrial applications GFC series (e.g., GFC lower heat Solid copper-coated For precise, high-quality
L eel, ainless needs (e.g., GEMET 201 Variols  combinations 307 for stainless steel) wires GM series (e.g., welds
Steel, Lowealioy,, (Cast. for mild steel, GEMET GM 316L for stainless
iron, Hard facing, and 826 for nickel alloys) for  icartion, .steel;
i % i stainless, and low alloy steel, GM 100SG for
Low-heat-input hi b
R igh-tensile)
applications (eg.,
GRICON, GRIDUR,
GEECOR etc
Application Application Application Application Application Application Application

Versatile for structural

Reduces distortion in

Submerged arc welding

Semi-automatic welding

Plumbing and HVAC,

Gas metal arc welding

Precision welding for

steel, pipelines, and thin sections; for thick plates in heavy with high deposition Electrical and (GMAW) solutions, aerospace, chemical,
heavy engineering; specialized for fabrication; includes rates; ideal for Electronics, including hardfacing and oil & gas sectors;
specialized variants like automotive and flux for improved weld shipbuilding and Automotive, Jewelry (GM 600HB) and supports carbon steel,
low-hydrogen and precision engineering. quality structural repairs Making, Aerospace & titanium variants for low alloy, and super

creep-resistant

General Manufacturing

automated processes

duplex applications.

electrodes for extreme
conditions.

Source: GEE PPT. ICICI Direct Research

Manufacturing & Capacity Expansion

GEE has manufacturing operations strategically positioned in Howrah, West Bengal
in eastern India and Kalyan, Maharashtra in western India, providing geographic
proximity to key industrial customers and enabling pan-India supply. The company's
manufacturing capabilities support its portfolio of welding electrodes, wires and
specialised consumables. Company has an established manufacturing base for
welding consumables, with installed capacity of approximately 59,000 metric
tonnes (MT). Capacity utilisation stands at around 57%, providing scope to
increase production volumes through better utilisation of existing facilities.

Capacity utilisation varies across product categories. MIG wire capacity is operating
at relatively high utilisation, making additional capacity important to support
incremental demand. The electrode business, meanwhile, has greater available
headroom, allowing existing assets to accommodate further volume growth before
significant expansion is required. The company’s capacity strategy is therefore
focused on addressing bottlenecks in high-utilisation categories while maximising
the productivity of its existing manufacturing base.

Particulars Rs. In crore
Existing Installed Capacity FY26 ~59,000 MT
Target Capacity by H1FY28 ~71,339 MT
Current Utilization ~57%
Peak revenue from ~71,339 MT ~X850 crore

Flux - cored wire capacity to operationalize by Q3FY27 ~250 MT per month
~1,000 MT per month by FY28

> X150 crore

Flux - cored wire target capacity

Revenue potential from Flux - cored wire

Source: Company, ICICI Direct Research
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GEE is targeting an increase in its existing installed capacity from approximately
59,000 MT to 71,000 MT. At this capacity level, the company has estimated peak

revenue potential of around X850 crore, depending on utilisation, product mix and
realisations.

Total Area- 6,700 m2

High-volume production of welding electrodes, wires, and fluxes with fully

Accreditation-150 9001 : 2008 integrated systems for manufacturing, packing, and dispatch

Capacity- ~21,000 MT

Source: Company PPT. Industry research, ICICI Direct Research

Total Area- 16,000 m2 (15,905.33 Sq.Mtrs.)

Accreditation- IS0 9001 : 2008; 1SO 14001
2004; OHSAS 180001 : 2007

Capacity- 38,000 MT

Supports Eastern and Pan-India operations with High-volume production of welding
electrodes, wires, and fluxes with fully integrated systems

Flux cored wire capacity being installed

Source: Company, ICICI Direct Research

ICICI Direct Research

ICICI Securities | Retail Research
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Industry overview

The Indian welding consumables market, valued at approximately US$1.2 billion in
2024, is projected to grow at a CAGR of 6-6.4%, reaching US$2.1-2.4 billion by 2033~
35. Demand is supported by India's sustained infrastructure investment, industrial
expansion and increasing focus on domestic defence manufacturing. Welding
consumables are essential inputs across metal-intensive industries, including
infrastructure, railways, steel, oil & gas, power, nuclear energy and shipbuilding.
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Source: Company PPT. Industry research, ICICI Direct Research

Key structural driver:

The power sector offers a structural demand opportunity. The industry expects
increase of approximately 100 GW in thermal power capacity to around 307 GW by
2034-35, a target of 100 GW of nuclear capacity by 2047, and hydroelectric capacity
of 77 GW by 2035-36.

In steel, target of 300 MT capacity by 2030, with welding consumables estimated to
account for 2-4% of steel use. Shipbuilding is another emerging opportunity, with the
global market projected to increase from US$1.1 billion in 2024 to US$8.0 billion by
2033.

ICICI Direct Research

m Growth Outlook Key Empanelment

Government-led investments in roads, metros, bridges, and industrial corridors driving demand for welding

Infrastructure consumables

Railways Ongoing network expansion, freight corridors, station redevelopment, and rolling stock modernization
Defence Rising indigenization and defence manufacturing under government initiatives

Steel 300 MT capacity by 2030; consumables 2-4% of steel use.

0il & Gas Investments in pipelines, refineries, LNG terminals, and petrochemical projects

a) Thermal Increase by ~100 GW to ~307 GW by 2034-35 to support rising demand and provide baseload power

b) Nuclear — 100 GW by 2047 under the Nuclear Energy Mission, with public and private participation and SMR
Power & Nuclear  deployment

¢) Hydro - 77 GW by 2035-36 in the CEA's generation planning; longer-term scenarios indicate 100+ GW by 2047

depending on project execution

Shipbuilding From $1.18 (2024) to $8.08 by 2033.

L&T, Tata Projects, Afcons, NCC, KEC Intl., BHEL,
Thermax, ENPRO, ISGEC, Walchandnagar

Indian Railways (10+ years).

DRDO, HAL, BEL, BDL, L&T Defense
Tata Steel, JSW, SAIL, ArcelorMittal Nippon, Vedanta.

10CL, BPCL, RIL, ONGC, HPCL.

NPCIL, BHEL, Godrej, L&T Nuclear, BARC, Walchandnagar

Cochin Shipyard, MDL, GRSE, Adani Ports, DGQA.

Source: Company, Industry research, ICICI Direct Research

ICICI Securities | Retail Research
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Investment Rationale

Capacity-led operating leverage can drive a sharp earnings inflection:

GEE Limited is entering a capacity-led growth phase, supported by increasing
utilisation of its existing manufacturing base and incremental capacity in welding
wires. The company has an installed capacity of ~59,075 MTPA, with utilisation
improving from 48% in FY25 to 57% in FY26. We estimate utilisation to increase
further to 60% in FY27E and 74% in FY28E, while installed capacity is expected to
expand to 71,339 MTPA in FY27E.

The expansion is being driven by higher utilisation of the existing electrode capacity
and debottlenecking of wire manufacturing, where capacity utilisation is already
close to 100%. Company expects X30-40 crore of cumulative capex over the next
three-four years to support the journey towards X1,000 crore revenue, including MIG
wire expansion, SAW wire/flux, flux-cored wire and relocation of the Thane facility.
FY27 capex is expected at only X5-10 crore.

At ~71,339 MT capacity, management estimates peak revenue potential of ~X850
crore, while the newly added product verticals provide the incremental revenue
required to cross 1,000 crore.

80,000 60% 74% 80%

70,000 70%

60,000 60%
50,000 50%
40,000 40%
30,000 30%
20,000 20%

10,000 10%

0%
Fy23 FY24 FY25 FY26 FY27E FY28E
s |Installed Capacity (MTPA)====Capacity Utilization (%)

Source: Company, ICICI Direct Research

Product mix shifting towards specialised consumables to support margin

expansion:

GEE's second growth lever is product mix improvement, as the company expands
beyond conventional electrodes and wires into higher-value welding consumables.
Currently, around 27-30% of revenue comes from niche products, with the balance
largely comprising commodity products. The company is expanding into SAW wires
and flux, flux-cored wires, stainless-steel wires, nickel/exotic alloys, maintenance
welding products and other specialised consumables.

The opportunity is not merely volume led. Specialised products command higher
margins than commodity welding consumables, and GEE expects the contribution of
niche products to increase as it wins applications in power, defence, nuclear,
railways, shipbuilding and heavy engineering.

The company has established production lines for the new categories, while
management has outlined plans to scale flux-cored wire capacity from ~250MT
per month (to be operationalise from Q3FY27) to 1,000 MT per month by FY28.
Management expects the 1,000 MT per month flux-cored wire capacity alone to
generate more than X150 crore in revenue.

This mix shift, combined with scale benefits and sourcing efficiencies, underpins our
expectation of a meaningful margin recovery. Management is targeting a progression
towards 10-11% EBITDA margin and eventually 12-13%, supported by operating
leverage, improved procurement, formulation optimisation and tighter cost control.
We believe the combination of higher utilisation and rising specialty-product mix can
make margin expansion a more important earnings driver than revenue growth
alone.

ICICI Securities | Retail Research

ICICI Direct Research
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Entry into nuclear and defence shipbuilding creates a high-value growth
avenue:

GEE is gradually moving into high-specification welding applications, which could
structurally improve both its addressable market and product mix. The most significant
recent development is its approval from NPCIL, a highly regulated qualification that
provides entry into India's expanding nuclear power ecosystem. GEE stated that it is
currently among only three certified players alongside companies including L&T,
ISGEC, BHEL and NPCIL have already inspected its facilities. The company has also
received orders from 3-4 major players and expects further inquiries from MEIL.

GEE is also strengthening its position in shipbuilding. It was the exclusive supplier of
welding consumables for three indigenously built Indian Navy platforms commissioned
in June 2026—INS Dunagiri, INS Agray and INS Sanshodhak—demonstrating its ability
to meet stringent defence and shipbuilding specifications. The company expects
commercial shipbuilding to contribute around 3-5% of revenue as flux-cored wire
adoption increases.

The addressable market is significant given India's nuclear expansion plans. The
company highlighted India's nuclear capacity of ~8.8 GW, expected to triple by FY32
and ultimately reach 100 GW by 2047, alongside a stated ~X14 lakh crore nuclear
capex opportunity. While GEE's nuclear contribution is currently negligible due to the
recent qualification, management expects the segment could account for ~10% of
revenue over time.

We see nuclear, defence and shipbuilding as strategic entry points that can gradually
shift GEE towards higher-value applications and reduce its dependence on
conventional commodity consumables.

GEE Limited was the exclusive supplier of welding c bles for the simultaneous commissioning of three
indigenously built Indian Navy platforms on 21-June-26, highlighting its capabilities in high-specification defence

and shipbuilding applications

Navy Platforms Commissioned
* INS Dunagiri - Project 17A Stealth Frigate equipped with BrahMos and Barak-8 missile systems.
* INS Agray - Arnala-class anti-submarine warfare shallow water craft

* INS Sanshodhak - Advanced survey vessel for deep-sea hydrographic operations

Key Highlights

Exclusive supplier of
welding consumables
for all three

Demonstrates expertise Reinforces long-
in high-specification standing relationships
defence and with leading defence

Highlights GEE's
technical expertise,
manufacturing
reliability and quality
standards

commissioned naval
platforms

shipbuilding shipyards, including

applications Garden Reach
Shipbuilders &
Engineers Ltd. (GRSE)

- Mr. Umesh Agrawal, Joint Managing Director

Source: Company, ICICI Direct Research

GEE Well-Positioned to Capitalise on Capex-Led Growth Cycle:

GEE Limited is a specialised welding-consumables manufacturer with established
relationships with BHEL and Larsen & Toubro (L&T), positioning it to benefit from the
execution of India’s power and infrastructure capex cycle. BHEL's order book increased
from approximately X1.02 lakh crore in FY22 to X2.40 lakh crore in FY26, expanding
nearly 2.4x, while L&T’s consolidated order book more than doubled from
approximately X3.58 lakh crore to X7.40 lakh crore over the same period. As these large
project backlogs move into execution during FY27-FY29, demand for welding
consumables used in boilers, pressure vessels, structural fabrication, power equipment
and infrastructure projects could create a multi-year opportunity for GEE. The
company’s existing customer relationships, specialised product portfolio and operating
leverage from underutilised manufacturing capacity provide avenues to capture
incremental demand. Successful conversion of BHEL and L&T’s project pipeline into
repeat consumables orders could support this growth trajectory.

ICICI Securities | Retail Research
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Thane Land Parcel to Unlock Significant Value:

GEE owns a land parcel at Wagle Industrial Estate, Thane, which represents a
significant non-core asset with potential for value monetisation. In November 2025,
the company entered into a development agreement with Fen-Kin Infinity LLP for its
13,391 sq. m. (~1.44 lakh sq. ft.) land parcel, entitling GEE to approximately 2.90 lakh
sq. ft. of RERA-registered constructed area. Based on an indicative realisation of
~X14,000 per sq. ft., the development could potentially generate X400+ crore over the
next five years, including a potential inflow of ~X40 - 50 crore in FY27. Monetisation of
the land could provide substantial liquidity for business expansion, strategic
investments and balance-sheet strengthening, while unlocking value beyond GEE’s
core welding consumables business. Actual realisation will depend on project
execution, sales and associated costs.

Monetization of the Thane Land Bank

S e S e L e s B e S B
13,391 Sq m. Commercial Thane Proximity to all Very close Margin of Safety
of Land Parcel land in the declared as modes of transport proximity for deleveraging
heart of Thane a smart city including Metro, from Eastern and funding
Borivali-Thane Express growth-resolving
tunnel , Bullet-train Highway past family
station (upcoming) flashpoints over
assets

Transferred development rights (13,391 sq m leasehold land) to Fen-kin Infinity LLP for modern Organic Growth including Capex

commercial/IT park. Inorganic Growth Opportunities

GEE receives ~2.9 lakh sq ft built-up area (RERA-registered)

Product Portfolio Expansion

%400+ Cr potential realization over 5 years (including ~X50 Cr in FY27) assumed at ~%X14,000/sq ft. Reward Shareholder

New Market Entry Strategy

Source: Company, ICICI Direct Research
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Key Financial Summary

Revenues to grow at CAGR of ~29% over FY26-28E...

GEE’s revenue declined from X396 crore in FY23 to X369 crore in FY26, translating into
a revenue CAGR of approximately -2% over FY23-26. The subdued performance
during FY24-25 was followed by a promoter-management restructuring in FY26, with
the realigned management focusing on stabilizing operations and accelerating
growth.

Going forward, we estimate revenue to grow at a CAGR of ~29% over FY26-28E to
X614 crore, driven by capacity expansion from 59,075 MTPA to 71,339 MTPA in
FY27E, improving capacity utilization from 57% in FY26 to 75% in FY28E, and the
ramp-up of specialized products such as flux-cored wires and submerged arc
welding (SAW) consumables. We estimate revenue growth of 34% YoY in FY27E to
X493 crore, followed by 25% in FY28E to X614 crore, supported by higher utilization of
the expanded capacity and incremental contribution from new product verticals.

700 40%
33% o
25% 35%
600 20%
500 25%
20%
400 15%
300 10%
5%
200 0%
100 -5%
-10%
0 -15%

Fy24 FY25 FY26 FY27E FY28E

= Revenue (X in crore) e=Y0oY growth %

Source: Company, ICICI Direct Research
EBITDA margins to expand to ~10% over medium term...

GEFE’s EBITDA declined sharply from X23 crore in FY23 to approximately X1 crore in
FY25, with EBITDA margin contracting from 5.9% to 0.3%. The decline was
attributable to lower capacity utilisation (48% in FY25), while higher procurement,
employee and administrative expenses added to the pressure.

However, profitability recovered significantly in FY26, with EBITDA increasing to X33
crore and margins improving to 9.0%, supported by the revenue recovery and
operational stabilization following management restructuring. Going forward, we
estimate EBITDA to grow at a CAGR of ~36% over FY26-28E to 61 crore, with
margins improving to 9.2% in FY27E and 10.0% in FY28E. The improvement is
expected to be driven by higher capacity utilization, operating leverage from
incremental capacity, and a gradual increase in contribution from specialized
products, including flux-cored wires and submerged arc welding consumables.

70 12.0%
10.0%
60 10.0%
50 8.0%
40
6.0%
30
0,
-0 4.0%
10 2.0%
0 0.0%

FY23 FY24 FY25 FY26 FY27E FY28E

B EBITDA (R in crore) =====EBITDA %

Source: Company, ICICI Direct Research
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PAT to grow at CAGR of ~66% over FY26-28E...

GEFE’s PAT declined to a loss of X9 crore in FY25 from a profit of X9 crore in FY23,
reflecting a sharp deterioration in operating profitability, amid lower capacity
utilisation and operational challenges. The company returned to profitability in FY26,
with PAT recovering to 13 crore. Going forward, we estimate PAT to increase to
24 crore in FY27E and X36 crore in FY28E, implying a CAGR of approximately
66% over FY26-28E. The expected improvement is driven by revenue growth,
operating leverage from higher capacity utilisation and gradual EBITDA margin
expansion from 9.0% in FY26 to 10.0% in FY28E. We expect the recovery in operating
performance to translate into a stronger bottom-line trajectory over the forecast

period.
40 300.0%
0

35 241% 250.0%
30 7% 200.0%
25 150.0%
20 100.0%
15

10 51% 48% 50.0%
5 l\ I 0.0%
0 . -50.0%
5 FY23 Fr24 FY26 FY27E FY28E  -100.0%
-10 wln% -150.0%

-15 @ -200.0%

= PAT (R in crore) e Y0Y growth %

Source: Company, ICICI Direct Research

ROCE & ROE to expand over FY26-28E...

GEFE’s return ratios are expected to improve steadily, supported by a recovery in
profitability, higher capacity utilization and better absorption of fixed costs. Return
on Capital Employed (RoCE) declined to -0.8% in FY25 amid operational challenges
but recovered to 6.9% in FY26 and is estimated to improve to 13.4% in FY28E.
Similarly, Return on Equity (RoE) improved from -4.6% in FY25 to 6.4% in FY26 and is
projected to reach 14.0% in FY28E. The improvement in return ratios reflects the
expected increase in earnings as revenue scales up and operating leverage benefits
accrue. Sustained improvement in utilization and profitability will be key to further
strengthening capital efficiency and generating higher returns for shareholders.

16.0% 15.0%
14.0%
12.0% 13.4% 10.0%
10.0% 5.0%
. 8.0% o
= o S
6.0% 0.0%
4.0%
2.0% -5.0%
0.0% 0.8%
22.0% FY24 FY25 " FY26 FY27E FY28E -10.0%
=== R0CE (%) ====RoE (%)

Source: Company, ICICI Direct Research Source: Company, ICICI Direct Research
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Key Risk and Concerns

»>Raw Material Price Volatility: The company identifies volatility in steel, ferroalloys
and other raw material prices as a key risk. Any sharp increase that cannot be passed
on to customers may adversely affect margins and profitability.

»Competition and Pricing Pressure: GEE faces intense competition from organised
and unorganised domestic players, as well as international manufacturers.
Competitive pricing and changing customer preferences could constrain market-
share gains and margin expansion.

»>Order-book/capex-cycle dependence: Supply-chain  disruptions, global
geopolitical uncertainties and changes in environmental or regulatory requirements
could affect raw material availability, production costs and business operations.

ICICI Securities | Retail Research
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Financial Summary
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(Year-end March)
Revenue

% Growth

Other income

Total Revenue

% Growth

Raw Material Costs
Employee Expenses
Other expenses
Total Operating Exp.
EBITDA

% Growth

Interest

PBDT

Depreciation

PBT before Expl. Items
Total Tax

PAT before Ml

PAT

% Growth
EPS

FY25
334
(9.6)

334
(9.7)

(97.2)

@®)

(12)
@3)
()]
9

(171.7)

)

(240.9)
3

335

495
33.6

FY28E
614
24.6

616
24.5

Source: Company, ICICI Direct Research

(Year-end March)

Equity Capital

Reserve and Surplus

Total Shareholders’ funds
Total Debt

Total Liabilities

Gross Block

Acc: Depreciation
Net Block

Capital WIP

Total Fixed Assets
Non-Current Assets
Inventory

Debtors

Other Current Assets
Cash

Total Current Assets
Current Liabilities
Provisions

Total Current Liabilities

Net Current Assets

Total Assets

FY25
5
188
194
75
269

196
53
143
0
143

34
110
275

FY26
10
206
216
61
277

172
57
115
2
117

33
138
283

FY27E
10
230
240
61
301

179
63
117

43
160
301

FY28E
10
266
276
61
337

189
68
121
2
123
22
137

51
190
337

Source: Company, ICICI Direct Research
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(Year-end March) FY25 FY26 FY27E FY28E
Profit after Tax 9) 13 24 36
Depreciation 4 4 5 6
Interest 9 8 9 9
Cash Flow before WC changes 6 34 47 63
Net Increase in Current Assets 9 (37) (29) (36)
Net Inc in Current Liabilities 2 (2) 10 8
Net CF from Operating activities 14 8) 20 22
(Purchase)/Sale of Fixed Assets (2) 9) (7) (10)
Other investing cash flows (3) 31 - -
Net CF from Investing activities (5) 22 7) (10)
Issue of Equity - - - -
Inc/(Dec) in loans (0) (15) - -
Others 9) 1 (8) (8)
Net CF from Financing Activities 9) (13) 8) 8)
Net Cash flow (0) 0 4 1)
Opening Cash/Cash Equivalent 0 0 1 5
Closing Cash/ Cash Equivalent 0 1 5 4
Source: Company, ICICI Direct Research
(Year-end March) FY25 FY26 FY27E FY28E
Per Share Data ()
EPS (1.8) 25 4.7 6.9
Cash per Share (1.0) 3.2 5.7 8.0
DPS - - - -
BV 37.2 41.4 46.0 53.0
Operating Ratios (%)
EBITDA Margin 0.3 9.0 9.2 10.0
PAT Margin (2.8) 35 4.9 5.9
Asset Turnover (x) 1.2 1.3 16 1.8
Return Ratios (%)
RoE (4.8) 6.0 10.1 13.0
RoCE (1.2) 10.7 13.3 16.5
Valuation Ratios (x)
EV/EBITDA 863.2 21.2 15.4 11.4
P/E NA 49.9 26.7 18.1
EV /Net Sales 2.2 1.9 14 1.1
Sales / Equity 1.7 1.7 2.0 2.2
Market Cap / Sales 1.9 1.8 13 1.1
Price to Book Value 3.4 3.0 2.7 24
Working Capital Management Ratios
Inventory Days 87.1 88.7 84.3 81.2
Debtor Days 47.8 54.4 52.0 49.0
Creditor Days 26.4 225 24.2 23.9
Solvency Ratios
Debt / Equity 0.4 0.28 0.3 0.2
Current Ratio 4.2 5.2 4.8 4.7
Quick Ratio 1.9 25 21 2.0
Source: Company, ICICI Direct Research
11



1’ ICICI Direct Research

RATING RATIONALE

ICICI Direct endeavours to provide objective opinions and recommendations. ICICI Direct assigns ratings to its
stocks according -to their notional target price vs. current market price and then categorizes them as Buy,
Hold, Reduce and Sell. The performance horizon is two years unless specified and the notional target price is
defined as the analysts' valuation for a stock

Buy: >15%

Hold: -5% to 15%;
Reduce: -15% to -5%;
Sell: <-15%

Pankaj Pandey Head — Research pankaj.pandey@icicisecurities.com

ICICI Direct Research Desk,
ICICI Securities Limited,
Third Floor, Brillanto House,
Road No 13, MIDC,

Andheri (East)

Mumbai — 400 093
research@icicidirect.com
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I/We, Chirag Shah, PGDBM, Dilip Pandey, MBA, Gourav Aggarwal, MBA, Research Analysts, authors and the names subscribed to this report, hereby certify that all of the views expressed
in this research report accurately reflect our views about the subject issuer(s) or securities. We also certify that no part of our compensation was, is, or will be directly or indirectly related
to the specific recommendation(s) or view(s) in this report. It is also confirmed that above mentioned Analysts of this report have not received any compensation from the companies
mentioned in the report in the preceding twelve months and do not serve as an officer, director or employee of the companies mentioned in the report.

Terms & conditions and other disclosures:

ICICI Securities Limited (ICICI Securities) is a full-service, integrated investment banking and is, inter alia, engaged in the business of stock brokering and distribution of financial products.
ICICI Securities is Sebi registered stockbroker, merchant banker, investment adviser, portfolio manager and Research Analyst. ICICI Securities is registered with Insurance Regulatory
Development Authority of India Limited (IRDAI) as a composite corporate agent and with PFRDA as a Point of Presence. ICICI Securities Limited Research Analyst SEBI Registration Number
— INHO00000990. ICICI Securities Limited SEBI Registration is INZ000183631 for stockbroker. Registered Office Address: ICICI Venture House, Appasaheb Marathe Marg, Prabhadevi,
Mumbai - 400 025. CIN: L67120MH1995PLC086241, Tel: (91 22) 6807 7100. ICICI Securities is a subsidiary of ICICI Bank which is India’s largest private sector bank and has its various
subsidiaries engaged in businesses of housing finance, asset management, life insurance, general insurance, venture capital fund management, etc. (“associates”), the details in respect of
which are available on www.icicibank.com.

Investments in securities market are subject to market risks. Read all the related documents carefully before
investing.

Registration granted by Sebi and certification from NISM in no way guarantee performance of the intermediary or provide any assurance of returns to investors. None of the research
recommendations promise or guarantee any assured, minimum or risk-free return to the investors.

Name of the Compliance officer (Research Analyst): Mr. Atul Agrawal
Contact number: 022-40701000 E-mail Address: complianceofficer@icicisecurities.com

For any queries or grievances: Mr. Jeetu Jawrani Email address: headservicequality@icicidirect.com Contact Number: 18601231122

ICICI Securities is one of the leading merchant bankers/ underwriters of securities and participate in virtually all securities trading markets in India. We and our associates might have
investment banking and other business relationship with a significant percentage of companies covered by our Investment Research Department. ICICI Securities and its analysts, persons
reporting to analysts and their relatives are generally prohibited from maintaining a financial interest in the securities or derivatives of any companies that the analysts cover.

Recommendation in reports based on technical and derivative analysis centre on studying charts of a stock's price movement, outstanding positions, trading volume etc as opposed to
focusing on a company's fundamentals and, as such, may not match with the recommendation in fundamental reports. Investors may visit icicidirect.com to view the Fundamental and
Technical Research Reports.

Our proprietary trading and investment businesses may make investment decisions that are inconsistent with the recommendations expressed herein.
ICICI Securities Limited has two independent equity research groups: Institutional Research and Retail Research. This report has been prepared by the Retail Research. The views and
opinions expressed in this document may or may not match or may be contrary with the views, estimates, rating, and target price of the Institutional Research.

The information and opinions in this report have been prepared by ICICI Securities and are subject to change without any notice. The report and information contained herein is strictly
confidential and meant solely for the selected recipient and may not be altered in any way, transmitted to, copied or distributed, in part or in whole, to any other person or to the media or
reproduced in any form, without prior written consent of ICICI Securities. While we would endeavour to update the information herein on a reasonable basis, ICICI Securities is under no
obligation to update or keep the information current. Also, there may be regulatory, compliance or other reasons that may prevent ICICI Securities from doing so. Non-rated securities indicate
that rating on a particular security has been suspended temporarily and such suspension is in compliance with applicable regulations and/or ICICI Securities policies, in circumstances where
ICICI Securities might be acting in an advisory capacity to this company, or in certain other circumstances.

This report is based on information obtained from public sources and sources believed to be reliable, but no independent verification has been made nor is its accuracy or completeness
guaranteed. This report and information herein is solely for informational purpose and shall not be used or considered as an offer document or solicitation of offer to buy or sell or subscribe
for securities or other financial instruments. Though disseminated to all the customers simultaneously, not all customers may receive this report at the same time. ICICI Securities will not
treat recipients as customers by virtue of their receiving this report. Nothing in this report constitutes investment, legal, accounting and tax advice or a representation that any investment
or strategy is suitable or appropriate to your specific circumstances. The securities discussed and opinions expressed in this report may not be suitable for all investors, who must make
their own investment decisions, based on their own investment objectives, financial positions and needs of specific recipient. This may not be taken in substitution for the exercise of
independent judgment by any recipient. The recipient should independently evaluate the investment risks. The value and return on investment may vary because of changes in interest rates,
foreign exchange rates or any other reason. ICICI Securities accepts no liabilities whatsoever for any loss or damage of any kind arising out of the use of this report. Past performance is not
necessarily a guide to future performance. Investors are advised to see Risk Disclosure Document to understand the risks associated before investing in the securities markets. Actual results
may differ materially from those set forth in projections. Forward-looking statements are not predictions and may be subject to change without notice.

ICICI Securities or its associates might have managed or co-managed public offering of securities for the subject company or might have been mandated by the subject company for any
other assignment in the past twelve months.

ICICI Securities or its associates might have received any compensation from the companies mentioned in the report during the period preceding twelve months from the date of this report
for services in respect of managing or co-managing public offerings, corporate finance, investment banking or merchant banking, brokerage services or other advisory service in a merger
or specific transaction.

ICICI Securities or its associates might have received any compensation for products or services other than investment banking or merchant banking or brokerage services from the

companies mentioned in the report in the past twelve months.

ICICI Securities encourages independence in research report preparation and strives to minimize conflict in preparation of research report. ICICI Securities or its associates or its analysts did
not receive any compensation or other benefits from the companies mentioned in the report or third party in connection with preparation of the research report. Accordingly, neither ICICI
Securities nor Research Analysts and their relatives have any material conflict of interest at the time of publication of this report.

Compensation of our Research Analysts is not based on any specific merchant banking, investment banking or brokerage service transactions.
ICICI Securities or its subsidiaries collectively or Research Analysts or their relatives do not own 1% or more of the equity securities of the Company mentioned in the report as of the last
day of the month preceding the publication of the research report.

Since associates of ICICI Securities and ICICI Securities as a entity are engaged in various financial service businesses, they might have financial interests or actual/ beneficial ownership of
one percent or more or other material conflict of interest various companies including the subject company/companies mentioned in this report.

ICICI Securities may have issued other reports that are inconsistent with and reach different conclusion from the information presented in this report.
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